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FURTHER MISSOURI | FOUR BILLION LIFE 
COMPLICATIONS a x TH a HOM al INSURANCE ASSETS 
Companies Decline to File Anti-Trust ) INSURANCE COMPANY | agoregate exceeds Money at Present 


Affidavits as Required by os \\ in C , Th 
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New Statute. : 7 P 


eddie e United States 
MUST ANSWER CONSPIRACY SUIT. EW YO - K MAGNITUDE AMAZES IOWANS. 





: q rem ourt Hold - S 
State Supreme Cou olds all Com President Sills Talks to lowa Associa 


panies Suspending Business Liable Fire, Lightning, Windstorm, Automobile, tion on Return From 30.000 


to Prosecution. 
. ° Mile Trip. 


itienin Parcel Post, Tourists’ Baggage, Marine, 


The developments of the week in the 


Missouri situation are not at all calcu- Sprinkler Leakage, and Registered 


lated to smooth the way for an early 


adjustment of the tangle. First in im- Mail Insurance 


portance is the sweeping decision of 
| the State Supreme Court holding that) Bes” Avoids controversies and disagreements if practicable; if not, 


P the 135 companies which suspended pacifies or reconciles if possible; rectifies if justifiable, and 


business must answer to the charge ot never fights in court if preventable. 
conspiracy and also issuing a _ tem- 


porary injunction restraining the com- 


; Bani s from terminating contracts. But ELBRIDGE G. SNOW, President 


further complications are added to the 





Situaticn by reason of the anti-trust re- 
quirements of the new law. The com- 
, 


panies were called upon under the law 
ito file affidavits to the effect that the 


1ey 
mare not connected with any ool or N th B iti h Entered United States 
Sitrust. On the advice of Judge Thomas | or ri 1S 1866 


PBates, counsel for the companies, these! 


compicarons that might ans and Mercantile 
m A saer wl Judge Bates’ letter fell into | 
the nds of Insurance Commissioner 


et sonar castes to non’ | otabitehed 1000 Insurance Co. 


ending in the Supreme Court 
‘he failure to file works a revocation 
nechise upon quo warranto pro-| 
lings instituted by any prosecuting | 
ey or the Attorney General Any 
before judgment is rendered the| Since 1860, when the North British & Mercantile entered the United 
ipany upon the filing of its anti-| 
tr ties a On5ee. States, 1,833 Fire Insurance Companies have failed or retired 
Attorney General Barker looks upon 
Bihe Bates letter as an evidence that 
mhe companies fear conviction under the | 
Senti-irust laws in suits pending in the] 
"Bupreme Court, which would then sub-| 
ect the officers making the anti-trust | 
wAflidavits to prosecution for perjury,! 
mthe penalty for which is seven years 

= in the penitentiary. 

» The Secretary of State will not permit 
many of them to register under the new . 
orporation registration act until they|} tract with three men who have _ had 


Miso file their anti-trust affidavit. The | 
Menalty for failure to comply with the} F eee: = ; ; . , : rn 

rovisons of the reelsteation auei| @Xperience in handling territory and 
Matically works a_ revocation of| 


GBercer, it the delinquency continues! producing business. Salary positions to 


til December 1. 
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medical and other professions,” Presi- 
dent Sills declared. 

“Since our calling is now regarded 
as a profession we must conduct our- 
selves as professional men,” Mr. Sills 
continued. “We must do away with 
the old form of competition. We must 
not rush in to grab business, with no 
thought of how we get it. The day is 
at hand when we mus. do with the 
other fellow, no matter what company 
he belongs to, as we would have the 
other fellow do with us. There are 
lots of fellows who say, ‘Well, I'd be 
glad: to do with the other fellow as I 
would have him do with me, only I 
know he wouldn't reciprocate’ that 
way.’ But we must be strong enough 
as men to take the initiative, to treat 
the other fellow right and trust that 
he will treat us the same way.” 

Owes Much to Associations. 

The life insurance business owes 
much, in fact most, of its success in 
the last eight years to the life under- 
writers’ association, Mr. Sills declared. 
It has placed the calling on a higher 
plane, has made it a profession not al- 
together one in which to reap dollars 
and cents., but one in which a service 
is done fellow men, just as a doctor or 
lawyer gives real service to fellow men. 

The speaker told of just a few things 
enjoyed by the American people which 
cost greater sums, or sums almost as 
great as those expended in life insur- 


ance. One-half as much is spent each 
vear for candy as for life insurance; 
three-fifths. as much is spen for 
obacco each year; much more is spent 
ach year for beer; twice as much is 
i for cohe beverages; one 
automobile compuny, he said, will take 
in more mone thi year from sales of 
( hi be aid in to all of the 
insurance companies in premiums. 
concluding his alk, Mr. Sills 
id ith the men to “stick to- 
: ind h recommended the 
association as means to 
lis end ry} tir 1 vill come, 
( ne Wlil refi » allow 
a l vh 1emb of 
Clato t rl their insurance 
just as men now recognize authorized 
medical, legal and other professional 
1 above those not authorized 
Prior to Mr. Sills’ talk, H. E. Aldrich, 
estern 1p tendent of the agents’ 
Equitable Life Insuranes Company, 
ade a short address FolHowing the 
resident’s talk there were addresses 
by B. F. Carroll and George B. Peak. 


The local association of life under- 
writers adopted a resolution favoring 
San Francisco as the place of the 
National convention in 1915 


Greatest of 66 Years. 


The Canada Life in’ a modest way 
refers to its record of the past year 
which was the greatest in the 66 years 
in which In sur- 
plus earned growth in assets, new paid- 
for policies, income from premiums and 


previous marks of attain- 


has done business. 


latarant att 
interest all 


ment were surpassed. 


DULUTH LIFE UNDERWRITERS. 
Seventy-five Agents and Business Men 


Listen to National President 
Sills. 


The Duluth Life Underwriters Asso- 
ciation entertained the president of the 
National organization, Neil D. Sills, at 
a luncheon at the Duluth Commercial 
Club recently. 

About seventy-five of Duluth’s life in- 
surance agents and leading business 
men enjoyed an instructive lecture last- 
ing about an hour. The luncheon was 
held in a private dining room, which 
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was prettily decorated for the occasion. | 


Several musical numbers were rendered 
during the luncheon by  Lavick’s 
Orchestra. 

Prior to the calling of the meeting, 
a fifteen minute reception was held, giv- 
ing all those present, an opportunity to 
shake hands with President Sills. 
President Frank T. McNally of the 
Duluth Association, first introduced 
Rabbi Lefkovitz, who gave the invoca- 


tion which was followed by a five-min- | 


ute talk of welcome by the president of 
the City Council, Mr. Hicken (Mayor 
Prince being out of the city). 

Mr. McNally then spoke briefly on the 
work of the local organization and con- 
gratulated the committee on bringing 
together so illustrious a_ gathering. 
W. L. Smithies followed with a short 
ialk on the Child Welfare Work being 
arried on by his company, the Metro- 

ylitan Life. 

In introducing President Sills, Mr. 

Jally paid him a very high compli- 
1ent for his administrative ability and 
iis unselfish and untiring efforts in be- 
half of organized and better conditions 
tor life insurance men. In his talk, Mr. 
McNally expressed a hope that Mr. Sills 
vould be re-elected this vear. 


President Sills’ address was replete 


ith illustrations and humorous inci- 

lents. He charged every agent present 

ith the duty of maintaining high ideals } 
ethics, and discouraging any} 

m) by any agent of belittling his 


competitor or his company in the work 
f soliciting insurance 

After 
hive, t 
.ocal organizat Frank T. 
president; George Wilson, secretary; L. 
\, Simonson, treasurer; Arthur Hoene, 
chairman of the executive committee, 
ind Charles D. Oreckovsky, chairman 
f the entertainment and membership 
committee, entertained President Sills 
with an automobile ride arrcund the city 
and boulevard, visiting the Aerial 
Bridge and other places of interest, 
which was followed by a dinner at the 
Spalding Hotel and a theatre party, 
after which the guest left for Minne- 
apolis on a midnight train. 

It was the opinion of President Sills 
that the local organization had held a 
most satisfactory meeting and he took 
occasion to compliment the Duluth Life 
Underwriters on the high class of its 
personnel. 
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GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. S. RICE, President HOUSTON, TEXAS J. T. SCOTT, Treasurer 
PROGRESSIVE PROSPERITY 
Applications Received 


JANUARY FEBRUARY MARCH APRIL TOTAL 
1910 $388,500 $436,000 $495,500 $664,500 $1,984,500 
1911 627,400 600,400 655,585 1,135,150 $3.018,535 
1912 709,290 714,521 777,800 1,026,300 $3,227,911 


1913 1,093,900 = 1,050,600 1,514,650 1,800,125 


COMMENCED BUSINESS NOVEMBER 1, 19098 


INSURANCE IN FORCE 
(paid-for basis) 


$5,459,275 


GROSS ASSETS 


Dec. 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 


1,306,689.41 
1,382,690.46 


For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


Dec. 31, 1912 
April 30, 1913 


14,859,856 
17,537,689 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Besi 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











State Mutual Life Assurance Co. 


VE 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 


Assets - - - - $40,824 ,834.55 
Liabilities - - - 37,768,198.59 
Surplus Mass. Standard - . $3,056,635.96 
Insurance Issued, 1912 - $22,831,849.00 
Insurance In Force - - : $160,951,604 00 


The year 1912 was the most successful in the history of the State Mutua 
That means successful agents. 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 








Unexcelled Service To Policyholders 








For Fifty-three Years Characterizes 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


1912—ANOTHER YEAR OF PROGRESS AND PROSPERITY 


Assets (January 1, 1913) a : 
Surplus and Dividend Funds 


Insurance in Force (Paid for basis) . ; 


$48,205,861.37 
6,500,332.94 


The Compsany’s METHODS are CLEAN and PROGRESSIVE, its policy forms contain the most liberal provisions and 
guaranteed values, and the premiums are low. 

PRODUCERS can obtain ATTRACTIVE AGENCY CONTRACTS for exclusive territory with the COMPANY DIRECT. 
by addressing HOME OFFICE, 50 Union Square, NEW YORK. 


Liabilities 5 . . , , 
New Insurance paid for . ‘ 


$138,615,233.00 


$41,705,528.43 
18,048,969.00 
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DIVORCED PERSON IN POLIGY 


TO BE REMOVED AS AS BENEFICIARY. 


New Law in New York State Covering 
Point Will Go Into Effect 
September First. 


Editor, The Eastern Underwriter: 

1 understand a law has been passed 
py the Legislature which affects the 
status of a divorced person as bene- 
in life insurance policies. Can 
you tell me if this is correct and what 
the provisions of the law really are? 





Subscriber. 


During the recent session of the New 
York Legislature, a new law was en- 
acted, amending Chapter 536 of the 
Code of Civil Procedure, by adding a 
new section, known as Section 1761, 
which provides that in a case of divorce 
the defendant guilty of adultery is not 
entitled to any interest in any life in- 
surance policy on the life of the plain- 
tiff and that on application to the court 
the defendant may be removed as bene- 
ficiary. The bill in full follows: 

House Bill No. 998. By Mr. Seaker. 

CHAPTER 536. 

An Act to Amend the Code of Civil Pro- 
cedure, in Relation to an Action 
For Divorce. 

The People of the State of New York, 
represented in Senate and Assembly, 

do enact as follows: 

Section 1. The code of civil proced- 


ure is hereby amended ‘by adding there- THOMAS E. LOVEJOY, 


to a new section, to be section seven- : ; 
teen hundred and sixty-one, to read as President Manhattan Life Insurance Co. 


follows: 





See 4003. Gemiitien Shin 6c June was “Lovejoy Month” with the field force of the Manhattan Life and 
fol, Regulatio n action ihe harvest of applications was sufficient to roll up a “bumper crop” in the 
brought by either husband or wife. way of new business. Vice-President John F. Roche advises The Eastern 
Whe never the relation of husband and * ijnderwriter that the results were far in excess of the returns for May, and 
Wile ceases by the entry of a judg- was 33 per cent. greater than the new business for the similar month of last 
“geoph dissolving the marriage, the de- year. Being somewhat new in life insurance work, the field force of the 
fendant guilty of audultery 1s not en- Manhattan have had little if any opportunity for acquainting themselves with 
titled to any interest in any policy of the sterling qualities of Mr. Lovejoy, and it is a safe guess that once this 
insurance on the life of the plaintiff, pleasure has been realized the announcement of a “Lovejoy Month” would 
wherein such defendant is named as_ all for the best the agency force possess in the way of production. 
a beneficiary, and the plaintiff may ap- ‘ i 
hg . cae Gas ae i oa when the defendant obtains a decree tion of Life Underwriters at Atlantic 
: : : against the plaintiff on a counterclaim. City. The title is “Creative Soliciting 


preme court on notice to the defendant, ~ wt = cee ; sneer A = 
ag , . ; Sec. 2. This act shall take effect Rather Than Competitive. Essays 
or the attorney who appeared for de- September first, nineteen hundred and_ are limited to 1,000 words and as man 
fendant in action for divorce, and to thirtean or —— — a se "the , _ _— ie ad 
P P * ° > ors as -] *é assoc 5 5e- 
the insurance company issuing the F : < sees members as the local associations 8¢ 
—e ile . Snail. Approved May 15, 1915. lect may compete. The winner of the 
policy or policies, for an order direct Takes effect September 1, 1913 aie ¢ a Sele? lout 
ing the insurance company issuing the — . » Adlo. first prize will secure the Calef loving 
policy or policies to substitute therein —_—_—_— cup for his association and the Ben 
ESSAY TOPIC SELECTED. Williams vase will go to the secona 


such beneficiary as the plaintiff may 
nominate. In case where it is shown 
that the defendant has contributed 
from his or her separate estate toward 
the payment of the premiums on such 
policy, the court shall grant such order aoaee 

on such terms as in the discretion of The subject has been selected for the 

the court shall be equitable. This sec- prize essays to be presented at the an “A man may be insurable this year, 
tien shall also apply in like manner nual meeting of the National Associa- and incurable, next.” 


_—_— choice of the committee. The essays 

“Creative Soliciting Rather Than Com- should be in the hands of Everett M. 

petitive” Subject for Prize Ensign, corresponding secretary before 
Contributions. Aug. 15. 





STATE MUTUAL MBN ASSEMBLE 


HOLD ANNUAL AGEI AGENCY MEETING. 


Business and Pleasure Combine to 
Make Home Office Visit a 
Profitable One. 


Optimism and enthusiasm were pre- 
dominant features of the two-day con- 
vention of the general agents of the 
State Mutual Life, held at the home 
office in Worcester this week. The at- 
tendance was large and all arrange- 
ments made so that the occasion might 
be profitable and pleasant to those in 
attendance. 

First Day’s Session. 

The session of Tuesday was given 
over entirely to ousiness, principally 
the discussion of topics selected with 
a view to help the man with the rate 
book as will be noted by the following 
program: 

Association Routine—‘“Address of 
Welcome,” President Wright; “Home 
Office Agency Meetings: Purpose—Re- 
sults,” Superintendent Fowler; “Agency 
Organization,” L. J. Barrett; “Mortality 
Tables and Rates,” Actuary Fitzgerald; 
“Weekly Agency Meetings: How to Con- 
duct,” F. A. G. Merrill; “Beneficiaries 
and Assignees,” General Counsel Bul- 
lock; Lunch—Brigham’s, Home Office 
Building. 

“Office Conditions and Methods,” Sec- 
retary Carter; “Personal Production,” 
Cc. R. Gantz; “Personal Production,” 
George Wilson; “Procrastination,” C. 
W. Van Tuyl; “Tact,” B. B. Snow; 
“Short Cuts,” Everts Wrenn; “Tennes- 
see Methods,” S. L. Calhoun; “Loyalty,” 

J. Kelly; “Summarization and Com- 
ment,” Superintendent Fowler; Elec- 
tion of Officers, ete. Dinner—Brig- 
ham’s, Home Office Building (Informal). 

Having spent the first day with a 
view to strengthening the equipment 
for the battle of ‘business, the second 
day was given over to the building up 
of the physique, pleasure and recrea- 
tion being predominant. Automobiles 
lined up in front of Maple Terrace at 
11 A. M. to convey the assemblage to 
“The Hermitage” for lunch, thence to 
Lake Quinsigamond for baseball, tennis, 
swimming and other sports Dinner 
was served at 7 o'clock at the Quin- 
sigamond Boat Club. 





Returns to Guaranty Life. 

T. G. Mason, fermerty Iowa manager 
of the Equitable Life of New York, has 
been appointed agency manager for the 
Southern half of Iowa for the Guaranty 
Life of Davenport, assuming his new 
duties June 30th. Mr. Mason was con- 
nected with the Guaranty Life as 
agency supervisor before going to the 
Equitable. He is an excellent organizer 
and good personal producer. 





Established 1899 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 


AMERICAN CENTRAL LIFE INSURANCE CO. 








NON-PARTICIPATING 








Increase 1912o0ver . 


Increase 1912 over . er . . . . ; : . 





Preliminary Statement Dec. 31, 1912. 


ineurancein-Porceever .« =. ~-« =. ee .e« ese e« -e 
Increase (paid for basis) over. . -. «© «© «© «© © -@ 
Assets over : a we. ae. te a . . 


Deposited with Auditor of State for security of Policvholders over 3,370,000 


$33,650,000 
4,461,000 
3,550,000 
350,000 


382,364 
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APPROVES DISABILITY CLAUSE 


REPORT BY SWISS GOVERNMENT. 


Comments Interesting in View of 
Difference in Opinion Prevailing 
Among Companies. 


The incorporation of the disability 
clause in life insurance policies is a 
subject that has been much discussed 
and has raised some objections both 
from companies and State insurance 
departments. One or two States have 
raised objections to the use of the dis- 
ability clause and although some’ lead- 
ing companies use the clause, others, 
equally prominent refuse to give it 
their endorsement. In view of this 
difference of opinion, a recent report 
of the Swiss Government on the sub- 
ject is interesting. 

The New York. Life is the only 
American company doing business in 
Switzerland where the requirements 
are especially severe. The report of 
the bureau approves unqualifiedly of 
the disability clause in the New York 
Life policy. On the subject it says: 

“The combination of insurance 
against disability and life insurance is 

matter of recent introduction in our 
country and has not as yet taken the 
place to which it is entitled by the ad- 
vantages it presents. 

“This combination guarantees in the 
event of the disability of the insured 
the discontinuance of payment of pre- 
miums, sometimes also not only the 
discontinuance of payment of pre- 
miums but at the same time the pay- 
ment of a disability annuity equal to 

fraction 5 per cent. or 10 per cent. 

f the amount insured. The insured 
vho by accident or illness becomes in- 
capable of working, and who often 

ould be unable to provide for his in- 
urance, ‘is henceforth relieved of all 
payments, and his insurance remains 
intact. If he has, in addition thereto, 
provided for the payment in such a 

of a disability annuity, then not 

ily has he no more premiums to pay 

but he also receives an annuity until 

imount insured has been exhaust- 

Tha to this combination he is 

i irrender the policy or 
a reduced paid-up insurance. 





“Moreover, this co-insurance for the 
of disability can be effected by 





ans of a very slight increase in the 
premium, especially when it 
es only the waiver of pre- 
and this slight increase in the 
pre n should not be an obstacle for 
iny body 

“The Federal laws relating to the 
upervision of the companies and the 
insurance contract are not opposed to 
lif urance companies also do- 

ng disability insurance. 


‘But no matter what be the form of 


whereof is evident. This combination 
constitutes a progress which should be 
noted and appreciated.” | 





WANTS A LARGE FEE. 

F. M. Andrews & Co. Sue Gen. Du) 
Pont in Connection With Equitable 

Site Skyscraper. 

A suit for $680,000 filed by F. M.) 
Andrews & Co., architects, against Gen. | 
T. C. Du Pont, head of the Du Pont) 
de Nemour’s Powder Co, for alleged 
services in connection with the pro- 
posed skyscraper on the Equitable site, 
gives an idea of the magnitude of the 
project which was in contemplation. 
Andrews claims that the venture meant 
an investment of $28,500,000; that he 
had arranged for some $22,500,000 of 
ihis amount; that Gen. Du Pont agreed 
io assume the remaining $6,000,000; 
that he (Andrews) was to receive 
$1,000,000 in common stock as com- 
pensation for services rendered. 

In a detailed statement Mr. Andrews 
gives, in part, the following: 

“The persons who first contemplated 
erecting a new building on the Equit 
ble site asked for sketches from 
Burnham & Co., and later called me 
in to get fresh ideas. I submitted 
sketches which provided for so much 
more rental space that it meant an ad- 
ditional revenue of $500,000 a year. It 
was then that I suggested the purchase 
of the site. They calculated that with 
a land value of $15,000,000 to be counted 
in, the total cost of-the project would 
be some $28,500,000, and of this they 
would cover $21,000,000 through a first 
mortgage loan. I drew up a plan for 
a corporation with $4,000,000 preferred 
and $8,000,000 common stock, and ar 
ranged for a subscription of $1,500,000 
to the preferred steck. Some $5,000,000 
was to be covered by second mortgage 
bonds. Then I went to Gen. du Pont. | 
He liked the plan and paid over 
$500,000 to the Equitable to bind the 
purchase We made our contracts, by 
which I was to have the architectural | 
work and $1,000,000 in stock besides. 
All in all, I was to get $2,000,000. Then | 

the company was formed, with the |} 
General as president and me as vice- 
president. In the fall and winter there ) 
were many consultations with authori- | 
ties on rental values and with others, 
and it was planned, because of the ex- | 
tensive elevator service, to add several | 
stories.” 





‘ [oe | 
A First Class Record. 
| 


Preston S. Hallman, agent of the 
Travelers at St. Paul, Minn., ooee| 
menced writing life insurance on April | 
19. During the following thirty days | 
he wrote 30 Life applications amounting | 
to $45,000 life insurance. Every appli- 
cation and examination complete, every | 





annual premium paid in cash in ad- | 
vance with the application, 19 policies 
have already been issued and no ap-| 
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OPEN TERRITORY 





Personal Producers who have also ability to organize 
territory and build a staff of productive agents will find 


abundant opportunity and salable policies with 


Scranton Life Insurance Company 
JAS. S. McANULTY, President 


SCRANTON, PA. 








CALL ON COMPTON 





CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 


LiFE INSURANCE COMPANY 
OF BOSTON MASSACHUSETTS 


220 BROADWAY 


PHONE 6030-6031 CORTLAND 





CALL ON COMPTON 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 








MEN WHO CAN | 


offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

those who can produce applica- 
collect premiums, 


Union Mutual Life Insurance Co. 


PORTLAND, §MAINE 
Frep E. Ricuarps, President 





NOLdUNOOD NO TIVD 











| Frank D. Jackson, Pres. 


WORK | DISTRICT MANAGERS WANTED 

















; we plication decline This is a stimulat- Address ALBERT BE. AWDE, Supt., x Priest 
this co-insurance it Is a supplement to ing record, notable for its good volume| 896 Congress Street, Portland, Maine J — a — 
ife insurance, a supplement the value and for its quality. } 
“Competition of the f , 
| ompetition of the future will turn on cost 
“ | 










—says Ex-Supt. Hotchkiss of New York 


*‘With, in most cases, company solvency as assured as is the government’s, with the policies of 
all companies giving practically the same benefits, with loss payments differing in promptness by hours, 
or at most a few days, the competition of the future will, in my judgment, turn largely on cost. Unless 
present signs are wrongly set, this decade in life insurance, will be one of so-called dividends. Prestige 


L f all Companies. ‘nerefore, 
=—— selling gument t argument that gets the business everytime— 


“Net Premium Rate Lowest of All” 


Address Jesse R. Clark, Pres. or Allan Waters, Supt. of Agents. 


Che Union Central Life Insurance Company 


OF CINCINNATI, OHIO 


Agents, write today for choice open territory. 


and service will help, but the fittest to survive in the long, hard race will be the company whose dividends 
are largest when measured against the same premium.”’ 


The Ur lon Central’s high dividends to policyholders and its low premium rates, make ours the 
it will pay you to work for the Company with th bigvest 








Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


Ooh th 
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NEW YORK LIFE STATISTICS 


QICCUPATIONS AND CAUSES GIVEN. 








Total Payments for May ‘Nearly Six 
Millions—Many Die During First 
Year of Policy. 





In May, the New York Life paid to 
living policyholders and _ beneficiaries 
in death claims, cash values, dividends 
and annuities the sum of $5,991,715.86. 
Of this amount $3,415,270.07 was paid 
to 5.962 living policyholders and $2,- 
576,145.85 was paid to the beneficiaries 
of 752 people who died, the living thus 
receiving $838,824.16 more than the 
beneficiaries of the dead. 


The occupations of the deceased 

were as follows: 
Lives Amount. 

Farmers and_ their 

employes ........ 65 $142,334.97 
Manufacturers and 

their employes ... 165 401,223.46 
Merchants and their 

employes ......... 309 979,302.26 
Professional Men ... 99 654,955.11 
Capitaligig ......... 22 94,852.47 
Other Occupations .. 122 303,777.58 

i eee 782 $2,576,445.85 


*Included in above were 52 women 
insured for $137,603.38. 

Following are the death causes of 
the 782 people who died in May. 


RGR TE oko 6.5 0553 0606. K0sine 89 
2 are ee ee 86 
oe at eae 86 
PRCUMMIIIIE. <tc caneevn vst incen'as 79 
Cancers Om@ TUWMROPE 2... cccccscen 62 
DUE | geeks bee pecatecseeees 38 
Diseases of Arteries ............. 33 
aR Ae ity ae ae, Se ete eee 31 
PETG a iaais ane ae oh oie Gan ee 30 
Diseases of Digestive Organs ..... 22 
Bronchitis, Pleurisy, ete. ......... 22 
Bever TR ewikics dco cepeceeas 19 
ae ee et PE Pu ee es 14 
PCO fois kak eae cee aw dees 14 
Blood Poisoning, Anemia, ete. .... 10 
en BO. ep icmece kindest een tees we 7 
oo Pere eee 6 
6 a rr 5 


Nervous Prostration, Congestion of 


ret SR i cacasaeicsescecese ews 3 
OCI Soe Fie Dk ta anewanes 2 
Ri CON BE gon6cs ccacteatsns 124 

The age at death was as follows: 

Lives. Amount. 
30 Years of age and 

ON Sle cic sss 30 $60,032.19 
Between 30 and 40.. 115 302,432.64 
Between 40 and 50.. 221 838,800.15 


652,006.67 
723,174.20 


Between 50 and 60.. 220 
ge eee 196 


*Total 782 $2,576,445.85 

*Included in above were 52 women 
insured for $137,603.38. 

In May, over 10,000 applications for 
new insurance were received and over 
105,000 renewal premiums were paid. 

The number of years the policies 
were in force is shown as follows: 

Years in Force. Lives. Amount. 
Diedin Ist Yr. of Ins. 22 $44,645.99 
Died in 2d Yr. of Ins. 24 41,537.14 
Died bet. 3 & 5 yrs... 82 377,132.14 
Died bet. 5 & 10 yrs.. 187 723,597.53 
Died bet. 10 & 20 yrs. 356 967,787.31 
Died after 20 years . 111 421,745.74 

at ee ee 782 $2,576,445.85 

*Included in above were 52 women 
insured for $137,603.38. 





CONVERSION OF TERM POLICIES. 
Opinion of Counsel of the Penn Mutual 
Life as to the Legal Status 
of the Transfer. 

In speaking of an opinion rendered by 
its general counsel as to the conversion 
of term policies, the Penn Mutual Life 
in addressing its agency force says: 

“The attention of our general agents 
is called to the rules governing the con- 
version of Term policies that are not 
renewable, including Optional Term and 


Limited Term forms of contract. The | 
Company’s counsel has recently given 
an opinion as to the privileges of con- 
version contained in such contracts, 
and according to this opinion the con- 
version must be effected during the 
Term period while the policy is in full 
force by the payment of premiums. If 
the period has already expired before a 
proper surrender paper has been exe- 
cuted, the right of conversion can only 
be exercised subject to the approval of 
the Company. To avoid, therefore, the 
necessity of furnishing the Company 
with satisfactory evidence of insur- 
ability the conversion of non-renewable 
term contracts must be completed while 
the policy is in full force by payment 
of premiums.” 





WISCONSIN AMENDS TAX LAW. 





Burden on Life Companies Recognized 
by Legislators in Bill 
Pending. 





Amendments to the tax laws applying 
to life insurance companies have pass- 
ed the Wisconsin Senate the injustice 
of the heavy tax burdens being fully 
recognized by the legislators. The 
amendments provide that the company 
shall pay a license fee of 3 per cent. of 
its gross income from all sources ex- 
cepting therefrom cuts “from real es- 
tate upon which said company, corpor- 
ation or association has paid taxes as- 
sessed thereon and excepting also pre- 
miums collected on policies of insur- 
ance and contracts for annuities.” 

Senator Weigle, in speaking for the 
bill, said it was a question of right or 
wrong, not of what the State could get. 
The Senator said the insurance compa- 
nies should be put under the income tax 
law. The principal argument against 
the bill was made by Senator Howard 
Teasdale, who claimed the companies 
ought to pay what they do or even 
more. Senator George Skogmo spoke 
against the bill and Senator A. E. 
Martin for it. 

Amendment No. 1S, which would 
have reduced the license fee, was re- 
jected by a vote of 12 to 13. This 
amendment was the Wisconsin tax 
commission’s unanimous recommenda- 
tion. 

Amendment No. 2S was adopted by 
a vote of 14 to 11. The bill was then 
ordered engrossed, after a motion to 
indefinitely postpone had been refused 
by a vote of 8 to 17. 

Senator Weigle moved suspension of 
the rules and that the bill be put on 
its final passage. This was refused by 
a vote of 9 to 16. 





TO JOIN NATIONAL ASS'N. 


President Sills Strongly impresses 
Organization at Springfield, 
Missouri. 





The Life Underwriters Association of 
Springfield, Mo., entertained Neil D. 
Sills, president of the National Associa- 
tion, at the Springfield Club June 26th. 
A banquet had been arranged and every 
agent of a legal reserve company was 
mnvited to be present. The examiners 
also attended, and as a result the at- 
tendance was good. 

W. A. Banks, president of the local 
sssociation, acted as toastmaster. After 
an address of welcome by Harry D. 
Durst, a local attorney, Dr. J. R. Boyd 
gave a very interesting talk on, “The 
Examiners Relation to the Agent.” 

The spirit of good feeling ran high 
throughout the evening, and the life- 
men’s enthusiasm went to the boiling 
point during the course of a most ex- 
cellent address by Mr. Sills. He made 
an appeal to get the local business on 
the highest possible plane and he urged 
that the local association join the Na- 
tional Association. A vote was taken 
en the proposition and the result was 
unanimous in favor of the idea. Expres- 
sions of appreciation -were general 
among the examiners as well as the 
agents over the good results of the 
meeting. 








HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 











REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS ° 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 











IN FACT, AS WELL AS IN NAME 


STATE MUTUAL LIFE INSURANCE COMPANY 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 5; o'i0e" 2005" 


If interested, take 
Rome, Georgia 


the matter up with 








1850 1913 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 
i rane y make direct contracts with this 


for themselves, in addition to first ye 
future Address the Company at its Home 


Good men, whether experienc 
Company, fora limited territory if 
‘newal interest insuring an 
Office, 277 Broadway. New York City 
JOHN P. MUNN, M. D., President 
{TLARENCE H KELSEY, Pres. Tithe Guarantee and Trust Co 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


ar’s com 





FENANCE 
COMMITTER (WILLIAM H. PORTER, Banker 








SAN ANTONIO 
TEXAS 


San Antonio Life Insurance Company, 


HENRY A. HODGE, President 
Surplus to Policyholders | Insurance in Force, $4,715,584.00 
$388,324.02 2064 policies, with prems., $163,100.92 


GAINS DURING 1912 


Premium Income Interest Income I cy Reserves 
$18,704.10 $6,806 67 $64,529 


INSURANCE IN FORCE, $631,934.00 
GROW'H IN ASSETS 


$485,915.57 


Assets 
$57,088 47 


1910 —$426,085.00 1911 











National Life Insurance Company 


PURELY MUTUAL CHARTERED 1848, 
Jos. A. De Boer, President 
The following significant figures are quoted from the company’s 
sixty-third annual repert: 
DIVIDENDS PAID TO POLICYHOLDERS 





1908 : ; $279,808.14 
1909 . . ° ‘ 530,213.19 
1910 ‘ é . . 771,254.39 
1911 ° R ; 878 739.07 
1912 1,038, 802.11 


Accounted for in liability and reserved for ee 
dividend payments in 1913 1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and 


insurance com position. If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 
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PROTECTING FAMILY AND SELF. 
Blanket Policy Insuring Life, Mind, 
Eyesight, Hearing, Hands, 

Feet and Old Age. 

One of the most attractive folders 
which has come to this office for some 
time is that issued by F. A. Wallis, 
manager of the Fidelity Mutual Life 
for Greater New York and Long Island. 
Mr. Wallis makes a double hit by de 
claring that the contract described is 
“A Life Pension for You” and “Insur- 

ance Protection for Your Family.” 

As to its specific benefits, he points 
out that it insures: Your life; loss of 
mind, eyesight, hearing, hands, feet, 
hand and foot, and in addition provides 
a pension for old age. 

To add to the effect he reproduces 
a clipping showing that only one man 
in 10,000 earns a living at age 70. This 
statement is reproduced from a lecture 
by William C. Graves on “The Broken 
Family.” 

“Only one man in 10,000 is self-sup- 
porting at the age of seventy years, 
according to the statistics,” said Mr. 
Graves. “In the United States there 
are approximately 1,250,000 former 
wage earners, sixty-five years and 
oider, dependent on public and private 
charity, at a cost of $220,000,000 a year. 
There are about 300,000 old people in 
benevolent institutions and homes in 
this country. It costs about $50,000,000 
a year to care for them. 

“Old age seems to be an individual 
thing to each person reaching it. It is 
difficult to state that a person is old 
at sixty or sixty-five or seventy or be- 
yond that.” 

Benefits Outlined. 

The benefits and guarantees of the 
policy are set forth as follows: 

Disability Benefits —This policy not 
only insures your life and provides for 
old age, but combines the unique and 
comprehensive guarantee of insuring 
you against total and permanent 
physical or mental disability from any 
cause whatever. 

Company Pay Premiums.—In_ the 
event of any of the above disabilities, 
the Company itself will pay all future 
premiums called for under this con 
tract and will give to you a full-paid 
policy for $10,000, payable at your 
death, if prior to age 60, and if you 
are living at age 60 the entire $10,000 
will be immediately payable to you in 
cash; or, 

Yearly Income.—If you do not desire 
a paid-up policy, the Company will give 
you, in lieu of such policy and without 
further payments on your part, a 
guaranteed “Yearly Income for Life.” 
the amount of the income being trom 
$549.40 to $974.40 per annum, based 
upon your age at the time of your dis- 
ability 

This policy further guarantees at 
age 60, exclusive of any use you may 
make of the dividends, and without re- 
gard to your then physical condition, 
the following options: 

Pension for Life.—The company will 
give you a pension of $759 a year for 
your entire lifetime regardless of how 
many years you may live; you cannot 
outlive the income, but at your death 
your beneficiary will receive the $10,000, 
less the amount paid you; or, 

Cash Value.—If vou prefer at age 60 
the Company will give you $10,000 in 
cash, plus any dividends you may have 
left with the Company; or, 

Cash and Paid-up Insurance.—The 
Company will give you $3,300 in cash, 
and in addition thereto (upon evidence 
of good health) a paid-up life insurance 
policy for $19,000 participating annually 
in dividends. 

Extended Insurance.—Your policy fur- 
ther provides that after paying five 
annual premiums and if for any reason 
you find it inconvenient to pay further 
premiums, the Company will give you, 
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By R, W. STEVENS, Vice-President, Illinois Life. 


If you will review your own experi- 
ences you will agree that the great ma- 
jority of people whom you have come 
to like and to have confidence in, are 
those who upon the occasion of your 
very first meeting made a_ favorable 
impression upon you, and that as a 
general proposition a man who did not 
make a _ favorable first impression 
proved to be a good man to let alone. 

In these days when the average busi- 
ness man is trying to crowd into a ten 
hour day about sixteen or eighteen 
hours of work each business transac- 
tion is handled with the greatest possi- 
ble speed, and very few men will take 
the trouble to go thoroughly into a 
proposition almost instantly 
upon its presentation a favorable im- 
pression regarding his merit is made. 

No man is more vitally concerned as 
to his ability to make a good first im- 
pression than is the salesman of life 


unless 


without further payments on your part, 
protection for an additional 12 years 
and 2 months for the full $10,000, and 
no deduction in the event of your death 
during that period; or, if you pay ten 
premiums, the Company will give you 
full protection for an additional 15 
years and no months, and $2,190 in 
cash at the end of this extension period, 
if you are then living. 

Guaranteed Values.—You understand, 
your policy guarantees Loan, Cash, 
and Paid-up Insurance values every 
year after the third. 

Dividends.—The cash dividends on 
your deposit are payable to you under 
four options as follows: 

(1) You may draw the dividends 
annually in cash; or, 

(2) You may use these cash divi- 
dends each year to reduce your annual 
deposit; or, 

(3) You may annually increase the 
face value of your policy by new in- 
surance purchased each year by these 
eash dividends. Such paid-up additions 
will effect an increase in the guaranteed 
Loan, Cash and Paid-up Insurance 
values specified in the pclicy; or, 

(4) You may leave these annual 
cash dividends on deposit with the 
Company, bearing compound 
Such deposits are withdrawable by you 
upon demand on any anniversary of the 
policy. 


interest 


COMPANIES PAY BIG CLAIMS. 


Penn Mutual Life Turns Over $100,000 
to Painter Beneficiaries—Walker 
Case Settlements. 


The life insurance companies have 
been called upon to pay some very 
heavy claims recently, most notable of 
which are the settlements on the poli- 
cies held by Edward Okle Painter, the 
manufacturer of Jacksonville, Fla., who 
was drowned by falling from a ferry- 
boat and also on the large policies on 
the life of B. Sanders Walker, the 
Macon, Ga., banker who died from 
poisoning. 

The Penn Mutual Life Insurance Co. 
of Philadelphia, has just paid the full 
amounts of three policies on the life 
of Mr. Painter, amounting to $100,000. 
Mr. Painter held well over a million 
in life and accident insurance, much of 
it having been taken out within recent 
months. 

One of the policies was for $47,000 and 
was paid to his estate, named as the 
beneficiary. The other two policies 


were for $50,000 and $3,000, these be- 
ing paid personally to Mrs. Martha S. 
Painter, widow of the deceased, who 
was the sole beneficiary. 

H. S. Gill, supervisor of the Penn Mu- 





insurance, since it is almost entirely 
upon his own personality that the in- 
surance sale hinges. 

Among the factors that combine to 
make a good first impression are: a 
pleasing personality, a neat, trim ap- 
pearance, a businesslike manner, earn- 
estness of purpose, directness and en- 
thusiasm. Some of these prerequisites 
mentioned are natural endowments, 
but the majority are the result of care 
and cultivation. 

The more you consider the value of 
making a good first impression, the 
more you will realize what a very im- 
portant part the first impression which 
you make upon your prospect plays in 
determining the success or failure of 
your interview; and if when making 
your insurance canvasses you will 
have ever before you the thought that 
you must please, that you must inter- 
est and that you must convince, you 
will achieve far greater success as a 
life insurance salesman than is possi- 
ble to those agents who are mere ped- 
dlers of insurance. 


tual Life Insurance Company, with of- 
fices in Philadelphia, went to Jackson- 
ville to personally make a settlement 
with the beneficiaries, the money being 
paid over to Mrs. Painter and Miss Okle 
Painter, the latter the daughter of de- 
ceased, in the local offices of the com- 
pany in the Dyal-Upchurech building. 
Dr. W. Thompson, local agent of the 
company, was also present, as was S. F. 
Williams, attorney for the beneficiaries. 

Nearly $250,000 was paid by the com- 
panies to the Walker claims. The 
Union Central Life took up a policy of 
$50,000 issued last December. The Pru- 
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HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


— The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E, Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and. one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
.to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














dential also paid a $14,000 policy and 
the Empire Life will settle its $15,000 
policy during the week. The Mutual | 
Life also had $82,000 on the life of Mr. | 
Walker and other insurance was carried 
in the Penn Mutual. | 


H. B. Rosen, of New York City, led 
all New York Life men for May in 
volume of paid business. 





UNEXCELLED IN 
Favorable Mortality 


—aND— 


Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 








Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - ~ 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


isin Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE ; - DEXTER, 2d Vice-President 





New York, N. Y. 
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A POPULAR “PRU.” CONTRACT 





PREMIUM REDUCTION POLICY. 





Rates After First Year Lower Than 
Low Level of Non-Participating 
Schedule. 

A contract issued by The Prudential 
which has received favorable consider- 
ation from the public is its Premium 
Reduction Policy designed to meet the 
requirements of those who are willing 
to pay an increased premium during 
the first policy year in order to reap 
the benefit of a rate during the remain- 
ing years of the premium-paying period 
which is even lower than the already 
low level rate quoted by the Company. 
The insured thus has the advantage of 
a reduction of premium after the first 
year which is absolutely guaranteed. 
Schedule of Rates. 

A schedule of the rates on Whole 
Life and Twenty Payment Life forms 
for ages 20 to 66 inclusive is given 

herewith: 





Whole Life 20 Payment Life 





First After First After 
Aue Year First Year Year First Year 
20 $18.54 $14.29 $26.71 $21.75 
21 18.93 14.60 27.16 22.10 
22 19.36 14.92 27.61 22.46 
23 19.81 15.27 28.09 22.85 
24 20.28 15.64 28.60 23.25 
25 20.76 16.01 29.12 23.66 
26 21.29 16.41 29.65 24.08 
27 21.84 16.83 30.22 24.53 
28 22.40 17.27 30.80 24.99 
29 23.00 7.73 31.41 25.47 
30 23.64 18.22 32.04 25.97 
31 24.31 18.74 32.72 26.50 
32 25.01 19.28 33.40 27.04 
3 25.75 19.85 34.12 27.60 
34 26.54 20.46 34.88 28.19 
35 27.38 21.10 35.68 28.82 
36 28.26 21.78 36.51 29.47 
37 29.18 22.49 37.37 30.14 
38 30.17 23.26 38.28 30.85 
39 31.21 24.06 39.23 31.59 
40) 32.3 24.91 40.24 32 
41 33.50 25.82 41.30 
42 34.73 26.78 42.42 
43 36.07 27.80 43.60 9 
44 37.48 28.90 44.85 5.95 
45 38.98 30.05 46.17 3.97 
46 40.58 31.28 47.62 8. 
47 42.28 32.60 49.18 Be 
48 44.10 33.99 50.84 40.63 
49 46.04 35.49 52.60 42.01 
) 48.11 37.09 54.47 43.47 
51 50.31 38.79 56.46 45.04 
52 52.65 40.59 58.59 46.70 
53 55.15 42.52 60.85 48.47 
54 57.83 44.58 63.28 50.38 
55 60.68 46.78 65.87 52.41 
56 63.72 49.12 68.67 54.61 
7 66.98 51.63 71.65 56.95 
8 70.44 54.30 74.85 59.36 
59 74.17 57.18 78.30 61.93 
60 78.14 60.24 82.02 64.68 
61 82.39 63.52 86.01 67.65 
62 86.94 67.02 90.34 70.85 
63 91.82 70.79 94.99 74.30 
64 97.05 74.81 100.02 78.02 
65 102.64 79.13 105.46 $2.04 
66 108.65 83.76 111.35 86.37 





LUNCHEON CLUB ORGANIZED. 





New York Life Underwriters Plan for 
Daily Gatherings to Promote 
Mutual Benefit. 

There is every indication that the 
luncheon club which the Life Under- 
writers Association has decided on or- 
ganizing, will be a complete success. 
The effort to get the men together more 
frequently than at the regular meetings 
of the association is favorably regarded 
by the members and much benefit is 

expected to be derived. 





In discussing the plans President 
Fdward W. Allen says: 
“The organization of the daily 


luncheon club of life insurance agents 
has so far progressed that in a few days 
formal announcement of its opening 
will be made to’those who signify their 
wish to join the club. At the meeting 
of the Association held at Kalil’s on 
June 24 a resolution was adopted di- 
recting me to notify the members of 
this Association of the formation of the 


THE 


club and to give the members an op- 
portunity to apply for membership in 
the luncheon club. 

“In order to insure a good average 
attendance, a fine of 25 cents will be 
imposed upon each member who is ab- 
sent for a period of one week, meaning 
thereby from Monday until Saturday of 
the same week. This fine, however, 
will be remitted if the member is out 
of town and will address a postal to the 
club from the place where he is visiting. 
Detention from business on account of 
sickness will also be sufficient excuse 
to have the above fine waived. 

“The final selection of the place of 
meeting will depend somewhat upon 
the number of charter members of the 
luncheon club, but will be one of the 
following: Haan’s Restaurant, 21 Park 
Row; Woolworth Building, or Kalil’s 
Restaurant, 14 Park Place. 





DIVIDEND EXEMPTIONS CERTAIN. 





Democrats Have Reconsidered Adverse 
Action of Caucus Held on Monday 
—Clause Adopted. 

Dividends paid by mutual life insur- 
ance companies are to be exempted 
from the provisions of the income tax | 
sections of the Underwood Tariff bill. | 
This was the final conclusion of the| 
Democratic caucus Tuesday evening. | 
The action of the finance committee in 
making the exemption was disapproved 
Monday night, but the attendance at 
the caucus was so slim that the matter 
was reconsidered Tuesday and, after; 
much discussion, the finance commit- 
‘ee’s amendment won out by a substan- 
tial majority. The paragraph now 

stands in the bill as follows: 

“The mutual life insurance companies 
shall not be required to return as a part 
of their income any portion of premium 
deposits actually returned to. their 
policyholders within the year for which 
the income tax is made, nor any portion 
actually credited to the policyholders 
by being applied as a deduction from 
che amount of premiums otherwise due 
to the company within the year for 
vhich the income tax is returned.” | 





Fraternal Societies. 

The following taken from an official | 
publication of the Equitable Life does 
not have the ring of a legal reserver 
existing for the purpose of antagonizing 
fraternals: 

“The fraternal insurance societies 
appear to be passing through a period | 
of unusual agitation and stress in the 
struggle for the adoption of adequate 
rates. 

“It is our duty to take a broad patri- 
otic and human view of tais subject. 

“Well-informed and courageous frater- 
nal officers have for years foreseen that ! 
failure was ‘bound to follow the con- 
tinuance of the post mortem plan for | 
providing for the insurance benefits | 
promised by these organizations. 

“The recognition by such officials and | 
organizations of the weakness of their | 
system, and the determined effort they | 
are making to correct it in the face of) 
active opposition, entitle them to the 
good will and good wishes of every ad- 
vocate of safe and sound life insurance. 

“To permit the defects of this system 
to continue and to destroy an institu 
tion that has done so much to show a 
large section of our people the need of 
insurance protection, would be a de- 
plorable tragedy. 

“It is to be hoped that the mem- 
bers may recognize the wisdom of their 
leaders in demanding adequate rates, 
and that these societies may all be put 
on a basis so firm that full and per- | 
manent protection may be guaranteed 
to them, as it is to those who are mem- 
bers of the legal reserve companies. 





O. K. Stablein New Commissioner. 





O. K. Stablein, the newly appointed 
insurance commissioner of Illinois, will 
not assume the duties of the position 
until September 1. Mr. Stablein is 
deputy State fire warden and will con- 
tinue in that position until September 1. 





EASTERN UNDERWRITER 


MANHATTAN LIFE PROGRESS. 
Business for July in Honor of Vice- 
President John F. Roche. 


Vice-President Roche, of the Manhat-! 


tan Life, is most enthusiastic regarding 
the excellent progress that the company 
is making. On the basis of its six 
months’ record, and on account of the 
yresent enthusiasm of its representa- 
tives everywhere he says that the pro- 
gress of the company for the remaining 


six months of the year will be even 
greater than that for the first six 
months. 


July has been designated as John F. 
Roche Month, and Mr. Roche says that 
if the production for July is not greater 
than it was for June—Lovejoy Month 
he will want to know the reason why. 





North American 
Life Insurance Co. 


General Agents and District Man- 
agers now considered for choice Terri- 
tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
Commissions. We have the 


that DO SELL. 


Policies 


We Are The Agent’s Company 


HOW? WHY? Write, or 
Call and See 


G. M. NETTLESHIP, 
Manager of Agencies, 
1333-7 Real Estate Trust Bldg., 

Philadelphia, Pa. 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assete Jan. 1,1913..... $61,418,397.99 
Liabilities............... 57,329,687.56 
SIN Sdecnse ceovescess 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 





EDWARD W. ALLER, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

Each Week————— 

Subscription $3 Per Annum 








all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 


x 39h reserve 











The Emblem of Sound Insurance 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men witb or without experience in Life 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more deair- 
able contracts for the right men. 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Home Office: 
National Life Bidg.. Chicago 


Our policy ontracte are the most 











Statement as of January Ist. 


ability. 


PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

C. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


LA. 


Its first nine months’ work 
Send for our Financial 














The Guarantee Life Insurance Co.) 
HOUSTON, TEXAS 


Business Received first five months - 
for Month of May - - 


oo | 


$5,896,432 | 
$1,411,664 











Opportunities for the Capable and Energetic 
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HINTS TO BUSINESS GETTERS 


June, July and August 

Summer are great months for 
Months and writing of insurance 
Insurance for those salesmen who 
have got to keep ‘hard 

at work, notwithstanding the heat, says 
Vice-Pres. Stevens of the Illinois Life. 

In addition to the fact that competi- 
tion is reduced to the minimum in hot 
weather, the salesman who keeps hard 
at work has the added advantage of 
winning the respect and admiration of 
the man on whom he Calls, since those 
men engaged in other lines who do 
work hard throughout the hot months 
—and that means the great majority 
of successful men—are usually well im- 
pressed when they see another man 
keeping right on the job, particularly 
when they know that that man could 
be laying off if such was his prefer- 
ence, and that it is the practce of most 
of those similarly situated to take it 
easy when the weather is uncomfortably 
hot. 

The Chicago Record-Herald in a 
recent editorial commenting on the hot 
weather workers had this to say: 

“One notes an air of superiority in 
those who work all through the sum- 
mer. They feel that they carry on the 
work of the world and serve humanity 
while the vacation hosts are loafing. 
* * * What is a hot spell or two 
beside the satisfaction yielded by con- 
sciousness of such virtue and import- 
ance!” 


s> 2s = 
As doubtless you’ve seen 
Use in the daily papers, a big 
Current railroad with over fifty 
Events millions of dollars yearly 


income has just gone into 
receivers’ hands because so compara- 
tively little as four hundred thousand 
dollars wasn’t forthcoming. 

Whether it was a straight thing or 
a case of “big nigger in woodpile,” the 
matter contains great success pointers 
for life insurance agents. 

One pointer is that the receivership 
coming as a boli from a clear sky 
might—tho’ there’s no slightest likeli- 
hood of it—bring on a panic, a fact 
which should show every agent the 
vital necessity of his doing his utmost 
limit of work every day thus banking 
all the commissions he can and pre- 
paring himself for whatever might 
happen. 

Another pointer is of how com- 
paratively smal] a thing—like that four 
hundred thousand dollars to a company 
having an income of over fifty millions 
a year—may upset a prospect’s most 
prosperous appearing future, and make 
invaluable to him a life insurance 
pclicy. 

Watching, using, profiting by current 
‘vents may, it will thus be seen, be a 
great source of fine success by the life 
insurance agent. Having eyes and ears 
open every moment, and seizing and 
using to the limit, current events will 
enable any insurance agent, wherever 
or whatever his field, to greatly benefit 
himself.—International Life Man. 

* . a 

There are many 
Cost Only other considerations 
a Relative more important than 
Consideration the cost in connec- 
tion with life insur- 
ance alid these other features should be 
exploited fully before the cost phase is 
gone into because cost is only a rela- 

tive consideration. 

“The great trouble with a large per- 
centage of insurance salesmen,” says 
The Prudential Record, “is that they 
talk cost before they exploit the good 
points of their policy. Imagine a man 
trying to sell a piece of property, his 
principal point of emphasis being the 
price! Such a man would never know 
the bliss of having his name enrolled 
in the ‘success’ column! 

“Did you ever go with a progressive 
agent to look over a farm with the 
idea of purchasing it if it proved satis- 
factory? If so, what does he empha- 
size? The most favorable points every 
time. He will tell you of the advantage 


of having barns, wagon-houses, corn- 
cribs, piggeries, chicken-houses, etc., in 
fine shape for handling stock and crops. 
Should the buildings have little to jus- 
tify admiration, he turns to the ‘beauti- 
ful meadows, the fertility of the soil, 
the attractive and advantageous situa- 
tion of the farm, the running stream 
and the pasture land.’ 

“Summing up, he points to the won- 
derful possibilities of the farm, its: p:ox- 
imity to a desirable market, nearness 
to a railroad station, schools, churches, 
ete. In fact, he bubbles over in his ad- 
miration of such a ‘remarkable oppor- 
tunity.’ 

“*The price?’ Yes, all that has been 
described may be secured for 
dollars. 

“So it is with life insurance. It is 
overflowing with merit. No writer or 
speaker has been able to draw a picture 
overestimating the great good it has ac- 
complished for the home, for business 
and for old age. There is no substitute 
for it. Imitations have been found 
wanting when put’to a practical test, 
but life insurance measures up to the 
fullest expectations. 

“Do you know anything about its 
great benefits; what a policy means to 
the individual? Tell about them, and 
when the prospect has a realization of 
the picture drawn, he is likely to think 
the cost insignificant when compared 
to value offered.” 

sz 





A 

The passing of a 
Two Out Wealthy man _ with 
of Three the attendant publi- 

Leave Nothing city given to his mil- 

lions is apt to make 
us turn for a moment to the reverse 
side of the picture and think how many 
millions pass away leaving practically 
no estate behind them. 

The late Charles B. Spahr, of Colum- 
bia University, some time ago made a 
research into the surrogates’ records in 
a number of counties in New York 
State, among which were the counties 
of New York and Kings (which included 
New York city) two of the wealthiest 
counties in the State. The result of 
his research was most remarkable as, 
notwithstanding the many millions of 
which some estates are comprised, the 
average value of estates was remark- 
ably low, few people, comparatively 
speaking, leaving any estate at all. 

The following is a summary of the 
results ascertained: 

1. Out of 10,000 persons over 25 years 
of age dying, during the three months 
which the investigation covered, only 
3,351, or just about one-third, left any 
estate at all. Of those who were heads 
of families, only 50 per cent. left any 
estate at all; the other half left nothing, 
not even a savings bank account. 

2. Of the 3,351 estates administered 
only 884—about 27 per cent— were 
worth more than $5,000. 

3. 66 per cent. of those dying left no 
estate; 25 per cent. left estates valued 
at less than $5,000, the average value 
being $1,292; while less than 9 per cent. 
left estates valued at $5,000 and over. 

These are figures which we would all 
do well to study, asking ourselves the 
question how we expect to measure up 
when our time comes. Most people are 
optimistic when considering their fu- 
ture, but when we come down to actual 
facts how few are justified in their 
optimism.—The Keystone. 

* s s 
Solicit the young man 

Some Good who is anxious to save. 

Soliciting Systematic saving is 

Suggestions thrift, and the best ex- 

ample is found in life in- 
surance protection. 

Solicit the man newly engaged in 
business for himself; his life insurance 
will be considered as an evidence of 
thrift and dependability. 

Solicit the members of firms or the 
business partnerships recently formed. 

Solicit the man lately promoted or 
who has a new position or an increase 
in salary; greater responsibility needs 
adequate protection. 

Solicit the manager of a business cor- 


poration; the loss of such a man woulu 
be considerable, and such risks must 
be covered. 

Solicit the newly engaged man; he 
needs protection. 

Solicit the newly married man; he 
certainly needs the protection of life 
insurance. 

Solicit the merchant working on bor- 
rowed capital; such insurance is an 
avenue of security; it is a big factor 
in the business world of to-day. 


Solicit the investor needing protec- 


tions for his deals; most investors 
really need protection. 

Solicit the man whose friend, neigh- 
bor or relative has recently died; he 
will be in a receptive mood insurance- 
wise. 

Solicit the self-supporting woman; 
her independence may be further es- 
tablished through the medium of life 
insurance. 

Solicit the partially insured man; it 
is only a matter of convincing him. 
The half-insured man is, in a way, only 
half a man. 

Solicit the man who is about to 
change age; it will save him money, 
and that is a most convincing argu- 
ment. 

Solicit the man who has recently 
mortgaged his property; life insurance 
will save it for his heirs in the event 
of his death. 

Solicit the man who has recently in- 
herited money; life insurance offers for 
him the safe, sane and sure medium 
for conservation. 

Solicit any one who has not fully pro- 
tected his dependents by carrying life 
insurance; no manly man would think 
of scurrying out from underneath so 
great a responsibility—John Hancock 
“Field.” 

— — 7. 
President M. E. O’Brien of 

No One the Detroit Life Insurance 

Can Tell Co. says: “The only way 

You How to learn to write life insur- 

ance is to go at it and keep 
at it. No one can tell you how to do 
it. You must use your own ability and 
talents, and it is only by the exercise 
of these talents and abilities that you 
will become continually more success- 
ful. As the muscles can be developed 
by exercise, so can the mental faculties, 
and writing life insurance is a mental 
encounter between yourself and your 
prospect. It is only by continuous, per- 
severing and repeated effort that you 
will become expert in sizing up the 
situation. You have got to know what 
to say, when to say it, and when to 
listen. While it is generally said that 
a life insurance man must be a ‘good 
talker,’ I think this phrase is over- 
worked. It is not ‘talk’ per se, that 
writes life insurance, it is what you 
say, and the sincerity with which you 
say it. You must be able to inspire 
confidence,-and you can inspire confi- 
dence only by being on the square. 

“The successful insurance man must 
be a man of character. The man he 
is trying to insure must instinctively 
feel that his statements can be relied 
upon. It is as ex-President Taft said 
to a convention of insurance men, ‘I 
have been on the bench and at the bar 
and I have ruled that men must read 
their policies to know what they con- 
tain and in order to have an under- 
standing what the contract is, and then 
I am conscious of never having read 
any of the policies which I have taken 
out, becausa I trusted the man who 
explained it to me.’ When you are 
trusted by the man to whom you ex- 
plain your policies, the amount of in- 
surance you write will simply be in 
proportion to the number of persons 
you interview.” 





Chicago Adjuster Arrested. 


W. L. Titus, an adjuster in the West- 
ern Department of the Continental at 
Chicago has been arrested charged with 
irregularities in connection with the 
settlement of losses. Titus was indict- 
ed by the Grand July last Wednesday. 
He has been in the employ of the Con- 
tinental for about 20 years. 





THE 
MICHIGAN 
STATE LIFE 


DETROIT 
Insurance in force 
over 


$9,000,000.00 





Offers unexcelled Policies and 
splendid commission contracts 
direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 














E, P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 


JOHN G. HOYT 
Vice-President 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 








You Wish To Be Paid Well 





for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of chafacter and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 
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Metropolitan Life Statistics for First 
Quarter Show High Percentage 
Preventable. 





During the first quarter of 1913 the 
Metropolitan Life paid 44,844 claims in 
the Industrial Department on the lives 
of 29,515 policyholders for an aggregate 
amount of $5,337,931.71. The list below 
gives the principal causes of death, 
their percentages, the amounts paid in 
claims, the average amount per death 
and the average age. 

it will be seen that the preventable 
diseases, including tuberculosis, typhoid 
fever, whooping cough, measles, scarlet 
fever and diphtheria, were responsible 
for 22 per cent. of the total mortality. 
The welfare work of the Company for 
its policyholders, through publications 
and co-operation with health agencies, 
has been directed chiefly at the reduc- 
tion of mortality from these causes. 


No. of 
Causes of Death Deaths 
Tuberculosis (all forms) ...... 4,754 
Paci. civett ean aeetnnness 3,802 
Organie Diseases of the Heart. 3,654 
Bricks THORNE. <0cccckcccece 2,372 
ApopleRY ccccccoccscccccesevee 1,610 
Cancer (all forms) ........... 1,509 
InflUGRER ciscecccsserscecssete 675 
Diphtheria ......cccccccsccsece 618 
Diseases of the Arteries ...... 530 
Moats - cvdesdisiccearcnccewes 362 
Scarlet FPOVEE ..cccccccscsccsce 357 
Typhoid Fever ........+sseeee- 239 
Whooping Cough .........++6. 125 
Violence: 
PORE avacdesessdentddcccosens 282 
i. xs kawd waves n edie 280 
Bete Vc cckecencebaveneskow 220 
Railroad Accidents ........-. 179 
Other Vehicular Accidents 203 
Homicides ..cccccccccccseces 147 
All Other Causes ........-+- 7,597 





Total, exclusive of Pacific Coast 29,515 


WIND UP UNION LIFE ASSURANCE. 





Canadian Insurance Department Asks 
for Court Order—Metropolitan 
Life offers Reinsurance. 





Application has been made before 
the court at Toronto, by the superin- 
tendent of insurance, for an order wind- 
ing up the Union Life Assurance Co., 
which has about 150,000 policyholders 
on the industrial plan. It is stated that 
the Metropolitan Life of New York has 
offered to reinsure the business and 
that the offer will be accepted. 

The Union Assurance has been re- 
ported to have been in difficulty for 
some time past. It was organized in 
May, 1902 by an act of Parliament with 
an authorized capital of $2,000,000 of 
which $1,547,000 was subscribed and 
$647,700 paid in. It began business 
with $100,000 capital and $70,000 of 
surplus. Since then a large amount 
has been paid in to surplus by the 
stockholders. According to the depart- 
ment the capital hag been absorbed and 
the reserve impaired. Business has 
been running behind between $15,000 
and $20,000 a month. 

Several months ago the insurance 
department notified the company to re- 
place loans and investments amounting 
to more than $2,000,000 made two years 
previously and to cut down expenses. 
The license to write new business was 
discontinued on May 1. To the expense 
of writing business and making collec- 
tions is ascribed the failure of the com- 
pany. 

“There is no cause for alarm at this 
stage of the proceedings on the part of 
policyholders,” declared C. A. Masten, 
K. C., who is appearing on behalf of 
the Minister of Justice in connection 
with the liquidation proceedings of the 
Union Life Assurance Company. ‘The 


The interest of the Company in the pre- 
vention of tuberculosis is evident, when | 
we consider that for the age period ot | 
20-39 years, nearly 38 per cent. of the/ 
deaths were from that disease. Consid-| 
ering other age groups, we find that 36| 
per cent. of the total deaths under the! 
age of nine years, were caused by 
measles, scarlet fever, whooping cough 
and diphtheria, “the diseases of child- 
hood.” 


Bright’s Disease, organic diseases of 
the heart, diseases of the arteries and 
pneumonia, conditions incident to old 
age, contributed 44 per cent. of the 
deaths over forty years of age. 


The necessity for insurance is con- 
vincingly illustrated in the striking! 
fact that 3,562 of the policies were in| 
force less than one-year, 13,341 less| 
than five years, 22,461 less than ten| 
years and only 6,669 were in force for| 
twenty years or more, and that nearly | 
$253,500 was paid on policies in force) 
less than one year. | 














% ofall Amount paid Average Average | 
Deaths in Claims per Death Age 
16.1 $936,184 $196.93 33.4 
12.9 587,087 154.42 40.7 
12.4 649,598 177.78 55.9 
8.0 438,708 184.95 656.2 
5. 286,985 178.25 61.4 
5.1 274,110 181.65 56.3 
2.3 112,893 167.25 651.6 
2.1 33,581 54.34 5.3 
1.8 92,793 175.08 67.3 
1.2 14,473 39.98 4.u 
1.2 24,388 68.31 6.8 
8 37,401 156.49 24.0 
4 3,562 28.50 3.1 
1.0 56,912 201.82 650.9 
9 57,422 205.08 40.8 
7 27,165 123.48 25.5 
6 35,224 196.78 34.6 
Ps 35,177 173.29 35.1 
5 28,554 194.24 31.1 
25.7 1,299,168 169.83 46.5 
100.0 $5,022,385 $170.16 43.8 


officials conducting the negotiations 
with the Metropolitan Life Assurance | 
Company of New York are putting | 
forth every effort to prevent a disaster 
by arranging an agreement whereby the 
Metropolitan Company will take over 
the assets of the defunct Toronto Com- 
pany and assume the contracts of as- 
surance with 150,000 policyholders of 
the Union Life.” 

The winding-up order was made yes- 
terday by Chief Justice Falconbridge at 
Osgoode Hall. George D. Finlayson, of 
the Department of Insurance, Ottawa, 
was appointed interim liquidator, with ' 
authority to negotiate the reinsurance, 
and George Kapelle, K. C., was made 
official referee. G. T. Clarkson has 
also been retained to act in an advisory 
capacity in the negotiations. G. T. 
Shepley, K. C., appeared on behalf of 
the Metropolitan Life; I. F. Hellmuth, 
K. C., for the Union Life, and A. W. 
Holmstead and J. Montgomery for Ca- 
nadian and English shareholders. The 
costs of the application and of the ref- 
erence are to be taxed out of the assets 
of the Union Life. 





GIVES UP THE FIGHT. 





Union Life of Toronto Reinsures in 
Metropolitan—Weekly 
Debit $9,000. 





Announcement is made that the 
Union Life of Toronto, Can., has rein- 
sured its business—industrial and ordi- 
nary—in the Metropolitan Life of this 
city, and will retire from the underwrit- 
ing fleld. 

In making the announcement Vice- 
President Geo. H. Gaston of the Met- 
ropolitan states that the weekly debit 
of the Industrial department is about 
$9,000 and the Ordinary insurance in 
force $3,000,000. 





THE 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 
536 per day in Number of Claims Paid, 


6,765 per day in Number of 
issued and Revived. 


Policies 


$1,605,514 per day in New Insurance 


Issued and Revived. 
$256,199.07 per 
Policyholders and 
serve. 
$145,616.61 


Assets 


day in Payments to 
Addition to Ke- 
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JOHN R. HEGEMAN, President 








J. G. WALKER, President 
FE. D. HARRIS, Ist Vice-President 


Home Office - - 


OLDEST - 


Southern Life 


yota 


bB. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


LARGEST 
Insurance 
The PIONEER Southern Industrial Life Insurance Company 
their provisiotr 
guaranteed 


Its Policies are clear and definite in 

Assets... — ...Decemb 
Liabilities..... 7 Decem be 
Capital and Surplus Decembe 
Insurance in Force Decemb 


ac: ps ecember 3 
Payments to Policyholders since Organizatio 


w.L President 


A.S. HURT, Secretary 
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No long sermon 


is needed 


to prove the salability of our 
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force—hundreds more written every busi- 
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Policies. 
WILLIAM N. COMPTON 
General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 














Joins Athletic Association. 


The home office staff of the Life In- 
surance Company of Virginia, recently 
formed an athletic association and this 


organization has now applied to the 
Richmond (Va.) Amateur Athletic Fed- 
eration for membership. The Life In- 
surance Company of Virginia 
has the the entire approval of the 
president and officers of the Life Insur- 
ance Company of Virginia, many of 
whom attended the organization meet- 
ing, and those not attending sending let- 
ters endorsing the movement. 





Good Team Work. 





When staffs place $2,500 Ordinary 
business per month per man, they are 
not letting the grass grow under their 
feet. Many averaged that amount and 
others did better during April, some 
reaching $3,000 and others going over 
$4,000. In Calumet, Philadelphia South, 
New Brunswick, Chesapeake and De- 
troit, they did a business at the rate of 
over two thousand five hundred dollars 
per man No opportunities were ‘lost 
in Santa Rosa, Cal.; Victoria, B. C.; Los 
Angeles South, Cal.; or Bay View, Wis., 
‘o average over three thousand dollars, 


while in Butte, Mont., and Birmingham, 
Ala., they went over four thousand dol- 
ig toward the aim and ambi- 


r in in every staff through- 
out the country—a ase five thousand 
dollars per month placed and paid for. 
Metropolitan Intelligencer 

The Indicator Charts. 
I Indicator Publishing Co., of De 
t Mict just 4 out he 
cator showins condition 











ar ul business transacted for 
1912, of all American and Canadian 
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This chart costs 50 cents 
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Admit Sub-Agents. 





quest of its general agents 
Life has agreed 
sub-agents to become mem- 
bers of The Manhattan Club, the qualli- 
fication being $100,000 of paid-for busi- 


ness written during the year 1918 


At the re 
the Manhattan 


to allow 


associate 
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OUR COUNTRY’S CONDITION. 





In visiting several home offices re 
cently it was noticeable that there 
was a lack of enthusiasm as to present 
conditions in the business world while 
the spirit of optimism as to the imme- 
date future was conspicuous by its 
absence. Inquiry as to the future was not 
greeted with the customary sanguine 
smile. Financiers tell us that there is 
a shortage in the money market, but 
they do not seem to be able to give 
any legitimate reason why such a con- 
dition prevails. Pressed for an opinion, 
almost without fail it is “surmised”: 
that people are hoarding up their avail- 
able funds in anticipation of a further 
slump in high grade securities. 

Throughout the Middle West, lack of 
rain has played havoc with some of the 
crops, but the wide-awake farmer—he 
who believes in having several baskets 
in which to place his “egg’s,” will show 
fairly good results for the year. For 
instance a shortage in the crop of oats 
will be offset by a large increase in 
the wheat and rye produced. *Corn is 
still on the safe side, while the hay 
crop is far better than earlier predic- 
tions gave reason to believe it would be. 

No safer prophecy could be made 
than that the farms of the country may 
be depended upon to add many billions 
of dollars to the nation’s wealth dur- 
ing 1913. From this source alone will 
develop a “punch” sufficient to put a 
solar plexus blow on cries of hard 
times which may materialize. 

Another important feature which bids 
defiance to the howl of the panicky one 
is contained in the detailed report 
given out by the Department of Com- 
merce which shows that the aggregate 
trade of the United States with foreign 
countries for eleven months ending 
May 31, 1913, was over $3,983,000,000 
an increase of $395,000,000 over the 
similar period of last year. 

Are the people of Uncle Sam’s domain 
poverty stricken, or in the throes of 
a panic? We should say not! Statis- 
tics given out by Frank A. Tichenor, 
chairman of the First International 
Exhibition of Moving Picture Arts to 
be held in New York during the week 
of July 7 shows that nearly six and one- 
half billion nickels were paid in the 





country during the past year by patrons 
of moving picture shows. In fact a 
tabulation of the money spent in vart- 
ous avenues of pleasure would show 
that never in the history of this country 
was there more money available for the 
individual to ‘spend to satisfy needs, 
desires and whims. In fact deposits in 
New York State banks alone increased 
$12,589,121 during the three months 
ending June 30. 

Better fight away the customary hot 
weather bugaboo, or seek some excuse 
other than that of “hard times.” 





UNSCRAMBLING BY MISSOURI. 





In discussing the predicament of Mis- 
souri in its attitude toward the fire 
insurance companies, the New York 
Times says: 

It will be recalled that Missouri used 
a double-barreled gun in this case. 
Its Attorney General sued the com- 
panies to prevent their discontinuing 
business, and its Superintendent of In- 
surance sued to compel them to de- 
part because they refused to do busi- 
ness. The latter suit is now delayed 
indefinitely by the decision of the court 
directing the companies to show cause 
why they should not be compelled to 
do business in the way that Missouri 
directs. The unscrambling of the 
Pacific Railway omelet is child’s play 
to this. When the Pacific railways 
are unmerged there’s an end. But when 
the insurance companies are ordered 
to do business the problems have just 
begun. How much business must the 
companies do? And must they do it 
individually or collectively? How much 
money can the companies be compelled 
to make, or to lose, in order not to be 
guilty of contempt of court? In the 
case that any company should decline 
any risk, will the court consider the 
risk and declare it good, overruling the 
company’s discretion in the use of its 
capital? Or will the court allow the 
company’s agents to stay out of jail 
because the court thinks the risk is 
bad? 

The dawning light is indicated by 
the fact that the courts and legislators 
are being blamed less than the makers 
of judges and legislators. Thus the 
National Association of Credit Men last 
week resolved the men of business were 
to blame for the Missouri muddle, be- 
cause they allow “ranters and incompe- 
tents with imagined grievances to deal 
out through the press and from the 
platform false pretenses without at- 
tempting to counteract their teachings 
with sound doctrine, and then are sur- 
prised that after years of false teach- 
ing our legislators, eager to pander 
to the people, enact laws regulating 
business to the extent of suppression 
and running counter to laws immutable 
as gravitation.” 





The Automobile Insurance Co. of 
Hartford, the Company which is close- 
ly identified with the Aetna Life, has 
been admitted to do business in New 
York State. It is licensed to write fire 
and marine other than ocean marine 
business. 





Because he successfully resisted an 
attack by highwaymen and saved funds 
of the Columbia Bank, which he was 
carrying, James E. Wintress was pre- 
sented with a handsome gold watch by 
the Fidelity & Deposit Co. of Baltimore, 
which had a messenger holdup policy 
covering the bank. 


FROMAYOUNG MAN'S VIEWPOINT 


WHY IT PAYS TO INSURE EARLY. 





Analysis of Three Cases Demonstrates 
Many Advantages of Insurance 
In Youth. 





The difficulty of convincing the young 
man of the wisdom of taking out insur- 
ance as soon as possible is experienced 
by all life insurance men. The argu- 
ment that he has no obligations and has 
the best of prospects ahead seem to him 
to be conclusive, yet the advantages of 
insuring during the early years are 
many and can be illustrated by the ex- 
perience on other policies. Here are 
three cases from the New York Life: 

Insured at age 24 in 1872 now age 65, 
on basis of $10,000, Ordinary Life, An- 
nual Dividend Plan. Premiums paid in 
42 years (less~ dividends) $5,866.40. 
1913 Premium (less dividend) $95.50. 

Insured at age 34 in 1882 now age 
65, on basis of $10,000, Ordinary Life, 
Annual Dividend Plan. Premiums paid 
in 32 years (less dividends) $6,219.00. 
1913 Premium (less dividend) $148.20. 

Insured at age 44 in 1892 now age 65, 
on basis of $10,000, Ordinary Life, An- 
nual Dividend Plan. Premiums paid 
in 22 years (less dividends) $6,516.60. 
1913 Premium (less dividend) $247.90. 

These results prove that there is a 
double advantage in insuring as early 
in life as possible, the sooner the better. 

(1) The man who insured at 24 paid 
in total premiums from age 24 to 65 
much less than the man who insured 
at 34, or the man who insured at 44. 

Besides he enjoyed the benefits of 
the protection for 20 years longer in 
one case, and for 10 years longer in the 
other. 

The man who insured at 24 after hav- 
ing had the same protection for an ex- 
tra 10 or 20 years has money left with 
which to buy more insurance, or to in- 
vest in other ways if he prefers. The 
insured at 24 thus saved $352.60 more 
than if he had insured at 34, and $650.- 
20 more than if he had waited until he 
was 44. 

First advantage—money saved on 
the sum total of premiums paid, with 
from 10 to 20 years additional protec- 
tion. 

(2) The man who insured at 24 en- 
joyed another advantage: 

His insurance for the future, after 
arriving at age 65, will cost him much 
less per year to carry than it will the 
other men. 

For instance: 

His net annual premium for 1913, 
after reaching age 65, as cited above 
for a $10,000 Ordinary Life policy, An- 
nual Dividend plan, is only $95.50 
(dividend deducted), while the man 
who insured at age 34 pays $148.20 
(dividend deducted), and the man who 
insured at 44 pays $247.90 (dividend 
deducted) for the same protection. 

Second advantage—money saved on 
future annual premiums. 





Postal Insurance. 

Postmaster Morgan has announced 
the following amendment to the parcel- 
post regulations, which becomes effec- 
tive to-day: 

“A mailable parcel on which the 
postage is fully prepaid may be insured 
against loss in an amount equivalent 
to its actual value, but not to exceed 
$25, on payment of a fee of five cents, 
and in amount equivalent to its actual 
value in excess of $25, but not to ex- 
ceed $50, on payment of a fee of 10 
cents in stamps, such stamps to be 
affixed. The amount of the insurance 
fee shall be placed on the receipt given 
the sender and on the coupon retained 
at the mailing office.’’ 





Louis Stern, of Buffalo, N. Y., led all 
New York Life men in number of paid 
applications for May. 





OF PERSONAL INTEREST 











Oliver M. Thurman, who has just 
been made assistant secretary of the 
Phoenix Mutual Life Insurance Co. of 
Hartford, is now reaping the reward of 
brilliant service in the field. Those 
qualities that make good field men also 
make good directors of field men and 
good executives as well. Mr. Thurman 
was for years superintendent of agen- 
cies for the Mutual Benefit in Mary- 
land. His success was so notable in 
that work that he was called by the 
Phoenix Mutual to an important post 
in its Connecticut Department and he 
was almost immediately made assist- 
ant agency manager. As assistant secre- 
tary of the Company, Mr. Thurman will 
have charge of the new business de- 
partment and he is already well known 
to the field men of the Company with 
whom he has co-operated much in the 
past. In speaking of, the advancement 
cf Mr. Thurman the Phoenix Mutual 
says: “In announcing Mr. Thurman’s 
appointment as assistant agency man- 
ager, it was stated that his ‘education, 
experience and personality’ fitted him 
peculiarly for this work, a remark 
which has been fully borne out and 
which applies equally as well to the 
work of his new position.” 





-Announcement comes of the marriage 
at Torrington, Conn., on Tuesday, June 
24, of Bert Thomas Wales, bachelor 
tried and true of the $200,000 Club and 
the Seaboard Branch, to Miss Harriet 
Kirker Forbes, daughter of Doctor and 
Mrs. Edwin: Horace Forbes of Torring- 
ton. We have felt all along that Bert 
was a good prospect and that one day 
some fine young lady would get his 
application. This has now come true. 
His many friends in the New York Life 
will felicitate him and wish him long 
years of happiness and contentment. 
Bert has sat around hotels and summer 
and winter resorts for so many seasons 
that he should be thoroughly tractable, 
happily contented to stay at home, and 
an ideal matrimonial risk. The Bulle- 
tin’s heartiest congratulations to Mr. 
and Mrs. Bert T. Wales. Long may 
you live and prosper!—New York Life 
Bulletin. 


While in San Francisco some days 
ago B. F. Cator, vice-president and su- 
perintendent of agencies for the Fidelity 
& Deposit Company, was the guest of 
honor at a banquet given by Guy Le 
Roy Stevick, the Company’s manager 
for the Pacific Coast. Mr. Cator is en- 
route home after an extended trip 
among the leading agencies of the 
Fidelity & Deposit. Prior to his assum- 
ing his present connection Vice-Presi- 
dent Cator (who is a lawyer by pro- 
fession) was an officer of the American 
Bonding Company, and _ successively 
represented that company at San Fran- 
cisco, Chicago and New York. His 
specialty is ironing out trouble, and in- 
spiring the agents to put forth their 
best efforts. As a consequence his 
services are highly regarded by the 
management, and the field force alike. 





A Duncan Reid, general manager of 
the Globe Indemnity Company, has 
sailed for Europe to be absent about a 
month. The head office officials of the 
Liverpool & London & Globe have been 
urging Mr. Reid to make this trip for 
some time past, but pressure of import- 
ant matters in ¢onnection with the 
Globe Indemnity have prevented the 
trip which has been planned and post- 
poned several times. It is anticipated 
Mr. Reid will get a royal reception be- 
cause of his remarkable achievement in 
iaunching the Globe Indemnity so bril- 
siantly and successfully. 





President F. J. Falvey of the Massa- 
chusetts Bonding and Insurance Com- 
pany of Boston has returned to the 
home office after a trip of several weeks 
during which he visited agencies of the 
company all the way to the Pacific 
Coast. 
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HAS PLENTY OF ASSURANCE 


BUT DEARTH OF THE OTHER KIND. 








St. Louis Post Dispatch Shows up Fan- 
tastic Logic of Missouri’s 
Governor on Situation. 

Just when business is being harassed 
for lack of fire insurance protection 
and the Missouri situation grows darker 
for an early adjustment, Governor 
Major, addressing the Missouri Press 
Association complacently‘says that the 
State will not suffer from the with- 
drawal of the companies and that capi- 
tal is ready to fly to the assistance 
of the people by the formation of new 
companies. The St. Louis Post Dis- 
patch fails to see the logic of the gov- 
ernor’s assurances in view of the actual 
conditions prevailing and it concludes: 
“If the Governor Major’s assurance 
could be capitalized into insurance, 

there would be more than enough.” 

Speaking editorially the St. Louis 
Post Dispatch says: 

“In his address to the Missouri Press 
Association Governor Major assured the 
editors that the State would not suffer 
on account of the withdrawal of in- 
surance companies, because ‘the capi- 
tal is ready for the formation of com- 
panies ready to take over all the busi- 
ness that will be hunting insurance.’ 

“This is gratifying information to 
business men who are beginning to feel 
the pinch of lack of insurance. We 
hope that Governor Major will get the 
ready capital to work quickly, because 
building projects are being abandoned 
on account of inability to get insur- 


ance. All manufacturing and commer- 
cial enterprises are in danger. Quite 
a large amount of capital will be re- 


quired- for the purpose, and the work 
of getting it in hand and organizing 
will take some time. 

“We presume that Governor Major 
has satisfied the capitalists that they 
need not fear the operations of the Orr 


law. They will be subject to the con- 
ditions that frightened the old com- 
panies. Will each insurance risk be 


taken by one company at its own risk, 
or will a way be found for several 
companies to divide a risk at common 
rates? Will the Orr law be nullified? 

“What about insurance rates? How 
will they be determined and how regu- 
lated? At present those who get insur- 
ance are paying heavily for the condi- 
tions under which it is issued. Insur- 
ance rates have risen since the insur- 
ance men decided not to risk operation 
under the Orr law. Each company asks 
what it pleases and the margin is made 
sufficient to cover all contingencies. 
The people are the sufferers from the 
war between the politicians and the in- 
surance companies. 

“Strenuous efforts to force the in- 
surance companies to operate under the 
Orr law and threats of dire vengeance 
if they leave the State are not wholly 
consistent with complacent assurances 
that the State does not need the 
naughty companies. But the exigencies 
of the political game require a large 
and varied assortment of hoodwinking 
devices. Consistency, sincerity and 
judgment are too frequently lacking. 

“If Governor Major’s assurance could 
be capitalized into insurance there 
would be more than enough.” 


SEEKING ANOTHER COMPANY 





Former President Stone of American 
Union Goes Abroad for An- 


| 
other Connection. 





Former President James F. Stone, of | 
the American Union Fire, of Philadel- | 
phia, which company is now being | 
liquidated by the Pennsylvania Insur- | 
ance Department, has hopes of secur- | 
ing the United States representation of ! 


a foreign company, and is now enroute 
to Europe for that purpose. 

So sanguine was Mr. Stone of his 
ability to accomplish what he had in 
mind that some days ago he addressed 
a communication to several hundred 
former agents of the American Union, 
asking whether, in the event of his get- 
ting a foreign connection, they would 
accept its local representation. 


PRESIDENCY OF GERMANIA FIRE. 





Office to be Filled on July 8—Company’s 
Agents Would Favor Elevation of 
Vice-President Edwards. 





_ FIRE INSURANCE DEPARTMENT 


When the executive committee of the | 


Germania Fire of New York, meets on 
Tuesday next, a successor to the late 
Hugo Schumann as president of the 
Company will be chosen. What the 
slate will be is not generally known, 
but the agents of the corporation are 
earnestly hoping that George B. Ed- 
wards, the long time and most efficient 
vice-president, will be advanced to the 
now vacant post. 

Mr. Edwards has _ been 
with the Germania Fire since 
After some years of special 
work he became an officer. 
was elected second vice-president, 
ing advanced to the vice-presidency five 
years later. He has long been active 
in managerial councils, usually repre- 
senting his Company upon matters of 
general concern. 





Cc. N. PINKNEY CONVICTED. 
Insurance Department Charged Him 
With Dealing With Unauthorized 
Companies—Pinkney in Texas. 


C. N. Pinkney and the C. N. Pinkney 
Company, insurance agents of 123 Wil- 
liam street, New York City, were found 


guilty of violation of Section 1199 of 
the Penal Law, Monday, in the Court 
of Special Sessions, Part V, Justice 


Zeller presiding, Justices Deull and Me- 
Nerney associates. It will be recalled 
that Superintendent Emmet, of the New 
York Insurance Department, brought 
charges against the defendants for plac- 
ing insurance in foreign companies not 
authorized to do business in this State, 
and on June 9, 1913, they were tried. 
August 4, 1913, is the date set for sen- 


tence by the court. It is understood 
that C. N. Pinkney is in Texas at pres- 
ent. 





SUCCESSOR TO LOUIS S. AMONSON. 
Matter Placed in Hands of Executive 
Committee Which Will Report 
in Sixty Days. 

The directors of the Peoples Na- 
tional Fire of Philadelphia have placed 
the matter of selecting a successor to 
the late Louis S. Amonson as president 
of the company in the hands of the 
executive committee which will report 

within sixty days. 


HIS GOLDEN ANNIVERSARY. 
Edward F. Beddall Celebrates Fifty 


Years of Service With 
the Royal. 





Edward F. Beddall, the courtly and 
kindly United States Attorney for the 
Royal Insurance Company of Liverpool, 
and president of the Queen Insurance 


' 
| 
| 


associated | 

1874. | 
agency | 
In 1892 he} 
be- | 








CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 


his leader. 


Home Office 
80 Maiden Lane, New York 


That company is certain 
to be the Continental. 


Western Office 
332 South La Salle St., Chieago 


HENRY EVANS, President 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 















Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 














Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 










Western Office 
137 South La Salle St., Chicago 


















FIDELITY (FIRE) 





issued today. 


Home Office 
80 Maiden Lane, New York 
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Company of New York, was the recipi- 
ent of many sincere congratulations 
from his associates in the Royal office 
and underwriters generally on the first 
inst., for that date marked the fiftieth 
anniversary of his connection with the 


great London corporation. 
Mr. Beddall has ever been a prom- 
inent figure in fire insurance circles 


here, and the high esteem in which his 
services and personality are held, is 
fully deserved. 








company. 





SPECIAL AGENT for 


old established fire insurance 

State age, experience and salary expected. 
Apply Special Agent, Box 16 

Care of The Eastern Underwriter, 105 William St. 


New York State wanted by 


New York City 











OF NEW YORK 


Backed by almost 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 
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Western Office 
332 South La Salle St., Chicago 












SHY AT ADDRESSES. 





Next Convention of (National Local 
Agents Association to Devote Atten- 
tion to Considering Live Topics 





It is 


the purpose of the program 
committee of the National Association 
of Local Fire Insurance Agents to re- 


strict the number of addresses to be 
delivered at the next annual gathering 
of the organization, and to devote the 
time to the consideration of problems 
of immediate the agents. 


The competition of large cities brokers 


concern to 


|and the disposition of certain compa- 


nies to favor the latter at the expense 
cf the local men is a subject that 
is sure to be given prominence on the 


| program, and it is likewise highly prob- 


able that another assault will be made 
upon underwriters agency representa- 
tion. 
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(Continued from page 1.) 
cerns, including most of the mutuals, 
have filed their anti-trust affidavits. 


Affidavits were filed today by the 
. underwriters at American  Lioyds, 
Colonial Assurance Company, Granite 


State Fire Insurance Company and the 
American Central of St. Louis. 

E,. L. Scarritt, of Kansas City, who 
was here today, says he has been em- 
ployed. to attack section 1U0313A of the 
Orr anti-trust act so that its constitu- 
tionality may be construed by the 
Supreme Court. 

The Commercial Club of Kansas City 

employed Scarritt and his associates, 
and they are trying to devise a method 
of bringing it before the court. He 
says they have not decided upon the 
mode of attack, but that something will 
be done soon. 
*He is of the opinion the section is 
unconstitutional, because it is not men- 
tioned in the enacting clause of the 
bill. If this section is declared uncon- 
stitutional, Scarritt says, the companies 
will be stripped of their chief excuse 
for leaving Missouri. 

After a conference this morning with 
Attorney General Barker and Judges ot 
the Supreme Court, the court granted 
attorneys thirty days from to-day to 
file their answers of the foreign fire 
insurance companies to the quo war- 
ranto proceedings of the Attorney 

Must Answer Conspiracy Charge. 

In a sweeping opinion by Judge 
Woodson the Missouri Supreme Court 
Thursday held that the 135 foreign fire 
insurance companies which suspended 
business April 15 must answer to the 
charge of conspiracy set up in Attorney 
General Barker’s quo warranto pro- 
ceedings pending in the Supreme Court. 
The court went even further and is 
sued a temporary injunction against 
the companies to prevent the termina- 
tion of insurance contract. Judge 
Woodson says if the companies did en 
ter into the agreement to quit busi- 
ness, as was charged by the Attorney 
General in his proceedings, they vio- 
lated the anti-trust laws of the State. 
That they did agree to quit business 
in a concerted movement is admitted 
by the companies in their demurrer, 
according to the Attorney General, and 
he announced to-night that he will file 
a motion Monday for judgment against 
the companies upon the pleadings. He 
asked in his suits that the companies 
be heavily fined and compelled by the 


court to resume business in Missouri. 
What it is expected the Supreme 
Court will do, will be to permit the 


companies to file an answer to the At- 
torney General’s proceedings, setting 
up their defense, and then a commis- 
sion will be named to take testimony 
and report conclusions and testimony 
to the court. 

The decision by the court will stop 
indefinitely the citation proceedings by 
Insurance Superintendent Revelle. That 
official cited the companies to show 
cause on July 1 why they should not 
be ousted for non-use and misuse of 
franchise rights. Revelle stated that 
he would not push his citations other 
than to receive the companies’ returns 
on July 1 until the proceedings by the 


Attorney General were disposed of. 
Judge Walker dissented from the 
opinion of Judge Woodson. Judges 


Faris and Brown dissented from that 
portion of the decision which ordered 
the issuance of a temporary injunction 
to prevent the termination of existing 
insurance. 

The insurance companies, who were 
represented by Frederick H. Judson 
and Frederick Lehman of St. Louis 
and Thomas Bates of Chicago, lost 
upon every legal proposition § they 
raised in their demurrer. 

They contended the Oliver rating law 
repealed the old anti-trust acts so far 
as it applies to insurance, hence 
jarker’s suit was bottomed on law. 
They lost this contention, Judge Wood- 
son holding that the Oliver law did 








CLARENCE A. KROUSE & COMPANY 


GENERAL INSURANCE AGENTS 





Pennsylvania—New Jersey 
325 Walnut Street, Philadelphia, Pa. 


AND 


Haddonfield, New Jersey 


Representing the following companies for Philadelphia 


Ben Franklin 
Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Lumber of N. Y. 
Peoples National 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 
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realize the importance of 
being ready to extinguish a 
blaze at an instant’s notice. 


For their own security, 
and that of their assured, 
they must insist on a 
PRACTICAL fire extin- 
guisher—one that can be 
operated by anyone, at any 
time, without special train- 
ing. 

They must insist that the 
extinguishing compound: is 
efficient on all kinds of 
incipient fires, in all kinds 
of inflammable materials. 


They should also insist on 
an extinguisher that does 
not get out of order, does 
not freeze, and is safe to use 
on electrical equipment. 


PYRENE 


meets all these requirements 


The Pyrene Fire Extin- 
guisher filled with Pyrene 
Liquid, is the most efficient 
extinguisher of incipient 
fires on the market. 
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lating to imsurance companies. ‘he 
insurance lawyers contended that ine 
court Was WItMOUL jUrISUICLION to issue 
al injunction agaiNse tue companies to 
prevent the canceliauon ot policies, 
but Judge Woodson nei to the con- 
trary. 
Could Only Quit Individually. 

They contended further tuat the ip- 
surance companies had a rigut to quit 
business in Missouri. 

The court upon this point said they 
could quit individually, but if they a 
tempted to quit collectively as the re 
sult of agreement then they committed 
an uniawiul act. The Attorney Gen- 
eral does not seek an ouster against 
the companies. What he wants is to 
make them resume business and have 
a fine imposed upon each of them. 

Judge Woodson, in his opinion, said 
in part: “There is a broad distinction 
between the two propositions. Under 
the former, each and every one of the 
respondents may individually, of its 
own mention, leave the State and can- 
cel each and every policy it has in 
force therein, if it sees proper to do so, 
provided, of course, the policy contains 
a provision permitting cancellation. 

“But it is not true under the latter 
proposition, because respondents have 
no more legal right to unlawfully agree 
to do a lawful thing than they have 
to agree to an unlawful act. 

“If one or more of the respondents 
feels itself, or themselves aggrieved be- 
cause of the fact that the statutes of 
1913, known and called the ‘Orr acts,’ 
then there is no valid reason morally 
or legally why it should not be permit- 
ted to leave the State, but in doing so 
they have no legal or moral right to 
enter into unlawful conspiracy with 
themselves or other companies, and by 
agreement, in pursuance thereof, in- 
duce or agree with all the others to 
leave in a body severally, for that mat- 
ter, it is stated, done in pursuance to 
such unlawful conspiracy. 

“We are, therefore, of the opinion 
that the respondents had no legal right 
by agreement to withdraw from the 
State in a body in pursuance to said 
unlawful agreement, or to cancel their 
policies upon property in this State in 
pursuance to said agreement.” 

As to the power of the court to issue 
its injunction to prevent the termina- 
tion of insurance contracts by agree- 
ment, Judge Woodson says: 

“It is not doubted but what this 
court has jurisdiction to try and de 
termine a quo warranto proceeding, 
which this is, and if it is necessary, 
as it appears to be, by the information 
filed in this case, to preserve the status 
quo of the parties to the suit and the 
rights involved therein, to issue a tem- 
porary injunction during the pendency 
of the proceedings in order that full 
force and effect may be given to the 
judgment which may be rendered here, 
then I think the court has the implied, 
if not the inherent power, to issue a 
temporary injunction in aid of the quo 
warranto proceedings. 

“JT am therefore of the opinion that 
the demurrer should be overruled and 
that a temporary injunction should is 
sue.” 

Anti-Trust Law Not Repealed. 

To the contention of fire companies 
that there was no anti-trust law ap- 
plicable to them when Attorney Gen- 
eral Barker had filed his suits, Judge 
Woodson said: 

“There is nothing contained in the 
body of the Oliver act which can form 
even a plausible basis for the conten- 
tion that it repeals the anti-trust laws 
of the State in so far as they refer to 
fire insurance companies. 

“J am, therefore, firmly of the opin- 
ion that not only the anti-trust laws 
of the State, common law and statu- 
tory, are in full force and effect, but 
also that the information filed charges 
a good cause of action against the re 
spondents.” 

Charles G. Revelle, insurance super 
intendent, who cited the fire compa 





nies to show cause why their licenses 











weTw wer 


y 


a~ ee eae wee 


ES 2 


ww le & 





July 3, 1913, 


THE EASTERN UNDERWRITER 











should not be revoked, said he will 
hold his decision in abeyance for the 
time at least. 

“When I issued my citation against 
the companies I anticipated such a 
decision as the Supreme Court render- 
ed. The companies must make return 
July 1. My decision will be held in 
abeyance,” he said. 

The section in the Orr law to which 
the companies objected makes the use 
of a bureau rating card prima facie 
evidence of violation of the anti-trust 
statute. Attorney General Barker gave 
out a statement in which he said in 
part: 

“As a pretense for crippling the in- 
dustry of this State the companies 
stated that the last Legislature passed 
a law which was obnoxious to them, 
although they had never notified the 
State that this was the only law they 
complained about and as a matter of 
fact this department has abundant evi- 
dence that they have agreed not to 
return to this State until all anti-trust 
laws are repealed. 

“Just before their agreement to leave 
the State became effective, this office 
instituted a quo warranto suit to fine 
them for entering into this agreement 
and also asked an injunction to re- 
strain them from cancelling policies in 
force. This office was in possession of 
evidence that the insurance companies 
intended to cancel every policy in the 
State at one blow and thus create a 
revolution and force the Governor to 
call a special session of the Legislature 
to repeal all laws relating to them.” 





RATE CUTTING AT JERSEY CITY. 
Conservative Offices Said to be Among 
the Most Aggressive in Race 
for Business. 


Anticipating changes when the new 
rating law went into effect in New Jer- 
sey July 1 it is reported that there was 
considerable cutting of rates on busi- 
ness in New Jersey cities, notably at 
Hoboken and Jersey City. The old con- 
servative offices are said to have been 
among the most aggressive in the 
scramble for business. 





JEROME F. DOWNING DEAD. 


Venerable Underwriter Passes Away in 
Eighty-Sixth Year—Long Manager 
of Philadelphia Underwriters. 





Jerome F. Downing, for many years 
manager of the Western Department of 
the Philadelphia Underwriters and pre- 
viously representing in a similar capa- 
city the Insurance Co. of North America 
and the Pennsylvania Fire, died at his 
home in Erie, Pa., last Wednesday in 
his eighty-sixth year. 





Best’s insurance Reports. 


Delivery of the 14th annual edition 
of Best’s Insurance Reports is being 
made to subscribers by the Alfred M. 
Best Company, Inc., 100 William Street, 
New York City. 

As in previous volumes the latest issue 
presents comprehensive information 
upon the organization, history and pres- 
sent financial standing of all home and 
foreign fire insurance companies writ- 
ing in this county; also an intelligent 
summary of the casualty insurance 
writing institutions. 

As a guide to underwriters and large 
insurers the book is now regarded as 
being wellnigh indispensable. 





Get Together at San Francisco. 


An effort to bring together all the dif- 
ferent interests in the formation of a 
metropolitan district for San Francisco, 
is being made by the San Francisco 
Brokers Association. Committees from 
the different organizations and compa- 
nies will soon hold a meeting to con- 
sider the matter. 





OBLIGATIONS OF LOCAL AGENT | 


WHERE HIS EFFICIENCY COUNTS. 





E. Darwin Jennison, President Com- 
merce Insurance Co. of Albany 
Addresses Agents. 


E. Darwin Jennison, president of the 
Commerce Insurance Co. of Albany, 
delivered an address at the New York 
State Local Agents Meeting at Albany 
last week, on “The Obligations of the 
Local Agent” in which he told of the 
necessity for efficiency and a proper 
recognition of the responsibility in the 
business. Mr. Jennison’s address in 
full follows: 

“Some years ago a_ distinguished 
Albanian, a shrewd politician and a one- 
time governor of New York State, de- 
clared with significant emphasis ‘I am 
a Democrat.’ I do not undersfand that 
this remark was made because anyone 
doubted the political faith of the speak- 
er but rather to indicate his pride in 
a chosen profession and his loyalty to 
Democratic principles and traditions. 
To-day, gentlemen of the New York 
State Association, in a like spirit I am 
proud to declare ‘I am a local fire in- 
surance agent,’ and stand as I believe 
you do for those principles and tradi- 
tions which have in the past dignified 
our calling and brought marvelous de- 
velopment to the great interests we 
represent and so, in being honored by 
this privilege I wish to say a few words 
to you to-day, and particularly to our 
younger associates upon the obligations 
of the local agent, a subject well 
worthy of their thought for upon a 
proper and rational conception of indi- 
vidual obligation rests in no small de- 
gree our success or failure as agents, to 
say nothing of the success or failure of 
the great companies we serve. 

His Value in Efficiency. 

“The value of the local agent, of 
course, lies in his efficiency. Occasion- 
ally we hear the assertion that the 
largest and best-organized companies 
of to-day regard efficiency in an agent 
as purely his ability to produce pre- 
miums and that underwriting talent 
and business judgment are overshadow- 
ed by greed for volume at any cost. I 
do not believe this is so, although now 
and then incidents occur in our experi- 
ence which tax our credulity but, 
gentlemen, if there is the slightest grain 
of truth in the thought that the com- 
panies are so safeguarding their own 
interests by means of fire records, com- 
mercial reports, surveys and inspection 
bureaus that no qualification is re 
quired of the local agent save to ‘get 
business’ then, indeed is our career as 
underwriters waning and the end is in 
sight. 

“But, suppose this is all true—What 
then? How can we arrest it? By 
making our. service so valuable that 
the companies cannot afford to do with- 
out it. 

“One obvious source of danger in our 
business is the ease with which a per- 
son, however poorly qualified, may 
enter it. The increasing number of 
companies and their underwriting agen- 
cies necessitaies the constant breaking 
in of raw material which naturally 
tends to reduce the standard of average 
efficiency. Experience ceases to be a 
necessary asset where an agent is 
wanted and cannot be readily found or 
where some ‘freezing out’ process has 
been applied and the ‘survival of the 
fittest’ follows and as the ubiquitous 
‘special’ lands his latest victim and 
enrolls another full-fledged local agent 
he does so obvious of the fact that in 
so doing he forces new responsibilities 
upon an already over-burdened local 
board which must in self-defense under- 
take the insurance education of the new 
recruit. 

“To the newly initiated the possibili- 
ties of the local agent are most allur- 
ing. He is flattered with the author- 
ity granted him, impressed with the 
assurance that no capital is necessary 
other than his personality and the 
assistance of his influential friends 
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who will help him because he is a 
‘good fellow and needs it.’ By con- 
stantly soliciting, his acquaintance with 
business men is sure to increase, his 
influence in the community grows un- 


til ere long he must find himself a} 


potent factor in life and launched up- 
on a brilliant and successful business 
career. 
How Agent May Improve. 
“Occasionally this ‘dream’ becomes a 
reality, conclusive evidence of which I 
see before me at this meeting, but now 


and then there is the fatal exception | 


which, perhaps, ‘proves the rule’ when 
the anticipated success does not fol- 
low and here is where the danger 
signals should appear, providing, how- 
ever, it is a fact that success is syn- 
onymous with general efficiency, fair- 
mindedness and business honor. It 
ought to be, but is it? Is even the 
aggressive hustler, the big premium- 
getter worthy of unqualified com- 
mendation unless he possesses other 
requisites? Is it enough to merely 
write policies and collect the premium? 
Perhaps it is so far as the immediate 
personal income of the agent goes but 
how about the inevitable future, and 
the agent's ‘stock in trade,’ his record. 

“Efficiency may well be developed 
along such lines as these: 

“First: A study of at least the ele- 
mentary principles of insurance law, so 
that their application may be clearly 
defined to the assured at the time he 
makes his investment in insurance pro- 
tection rather than await the ofttime 
rude awakening after the fire occurs, 
1 wonder how many newly appointed 
agents ever take the pains to read with 
care the printed conditions of the con- 
tract they underwrite or can explain 
just what acts of the assured will 
Vitiate its validity or can even make 
clear the application of the co-insur- 
ance clause and the justice of its use— 
or how many fully appreciate the 
legal obligation which rests upon them 
to comply promptly with their compa- 
nies’ instructions particularly when 
requested to cancel a policy? 

“Second: Careful analysis and a 
fair estimate of the physical hazard of 
the risk written. While the agent may 
not have the power to fix the rate he 
has the means of securing its re-ad- 
justment, and siudy of the schedules 
applied may suggest alterations or im- 
provements which will prove of value 
to the customer whose in-erests he 
should zealously guard, credit to him- 
self as an underwriter and service to 
the company which assumes the risk. 
Effort of this nature is educational and 
cannot be too highly commended 

‘Third: Consideration of the moral 
hazard. Here is great opportunity but 
also ai great. strain of conscience, 
particularly where a ‘fat’ premium is 
involved and the loss of an accumulat- 
ed ‘contingent’ is not to be feared. If 
the local agent is not thoroughly ac- 
quainted with his customer he should 
certainly make it his business to know 
something definite of him and his past. 
Fire records and Commercial] Agency 
reports which are relied upon largely 
by the companies do not always cover 
the ground and the agent, upon the 
spot, has no moral right to shirk the 
responsibility of proper investigation 
before he issues his policy. It is un- 
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questionably true that incendiarism 
might be, to a degree, eliminated if 
local agents would work systematically 
and harmoniously together to accom- 
plish this end, and, if it were feasible 
to, in some way, penalize an agent who 
deliberately violates his trust in this 
pariicular and so contributes wantonly 
to the great and ever-growing fire 
waste of the country, I believe the 
moral effect would be excellent. 

“The Insurance Superintendent of 
New York State has deemed it neces- 
sary to require certain qualifications 
before issuing a broker's license to au 
applicant with a view of freeing our 
ranks of an objectionable and inefficient 
element, points of general education, 
business record and insurance experi- 
ence being considered. If all these are 
essentials before a broker may qualify, 
how about the agent—the man clothed 
with authority? Should he not be able 
to, at least, stand quite as severe a 
test and are we not strong enough as 
a State Association to insist, if we will, 
upon such qualifications in a brother 
agent as will at least bring respect to 
our calling? 

“Strained though the analogy may 
at first seem, the New York State As- 
sociation of Fire Insurance Local 
Agents is functionally not unlike the 
great National Board of Fire Under- 
writers. The former produces; th? 
latter guides. Both are indispensable 
while in degree of importance we do 
not suffer in the comparison for with- 
out production no guidance would be 
needed. Neither are rate-making or- 
ganizations, that function being deie 
gated, and properly so, to an intermed- 
iate power. The best efforts of both 
are directed toward the same end; viz.: 
Indemnity to the insuring public, value 
received for the service rendered, rea- 
sonable compensation for the workers 
and fair returns to the stockholders 
who take the _ risk. The National 
Board’s membership consists of compa 
nies; our Association of individuals; 
hence the greater authority is ours for 
while a company has but power to 
commit but itself on a given risk, many 
of our members may pledge several 
companies. Again our influence to se- 
cure just and favorable legislation may 
be quite as great or even greater than 
theirs for obvious reasons, even though 
we may not have the same legal talent 
at our disposal. Their efforts redound 
to our benefit and are therefore de- 
serving of our best co-operation. 

“In his report at the last annual 
meeting of the National SJoard, the 
Chairman of the Committee on Laws 
charged local as well as special agents 
in certain localities with acts of dis- 
loyalty in meeting threatened adverse 
legislation but commended most highly 
the efforts of the New York State 
agents. ~ 

“Gentlemen, I congratulate you upo 
this recognized loyalty. 

“Organized effort on the part of loca 
agents in Missouri during the past few 
months might possibly have thwarted 
the unjust and pernicious legislation in 
that great State which now not only 
bids fair to cripple its industries and 
business life but threatens the liveli- 
hood of thousands of our associates in 
the fire insurance business. 

“When I made known to the presi 
dent of our local board the subject on 
which I meant to speak, he responded 
‘All right, but what about the compa- 
nies?’ 

“T should be glad to pay my respects 
to the companies from an agent’s point 
of view but time forbids and again 
I might by so doing encroach upon th 
prerogatives of another’ speaker. I 
will, however, say this: I firmly be- 
lieve the companies are as a whole 
fairminded and open to _ conviction. 
Great problems always invite honest 
differences of opinion and if we have 
grievances we also have the privilege 
of declaring them. If just, our claims 


will be respected and may be enforced, 
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CONVENTION SIDE LIGHTS. 


ot 


Incidents in Connection With the Local 
Agents Meetings at Altoona 
and Albany. 


Behind a full brass band, the New 
York Association of Local Fire Insur- | 
ance Agents marched from the Hotel 
Ten Eyck to the steamer which took 
them to Parr’s Island. Much to the 
surprise of many of the out of town 
agents, the street was lined with people, 
and doubtless many took this as a 
great compliment to themselves, not 
knowing that a circus was also sched- 
uled to parade 


There was no session of the or 
tion Tuesday afternoon, the Altoona 
Board having arranged for the visiting | 
delegates a most enjoyable, not to say | 
thrilling, trip in a special train to the} 
top of Mount Wopsononock. This is 
the great scenic point of interest in| 
the Allegheny mountains, and the party | 
thoroughly enjoyed the trip and ad- 
mired the engineering achievement in 
the construction of the railroad run-} 
ning to the top of the mountain. At] 
the summit a number of group photo- 
graphs were taken of the delegates. 


There was regret at the absence from 
the Altoona convention of Frank R. 
Leib of Harrisburg. Mr. Leib has not 
only been one of the strong figures in 
the association ever since its organiza- 
tion, but he is personally held in the 
highest degree of friendship and affee- 
tion by the local agents. He has seen 
during his business life as a local fite 
insurance agent some_ remarkabie 
changes in the business, and his rem- 
iniscences are always interesting. In 
a letter of regret which was read boe- 
fore the convention Mr. Leib touched 
on some of these changes. In this let- 
ter he said: 

“T regret very much that I cannot 
comply with your request and be with 
you and the members of the State As 
sociation at their meeting. I am just 
in that condition that my doctor insists 
on my avoiding anything that may ex- 
cite me. While I regret my inability to 
take an active part, nevertheless I feel 
a great interest in the policy of the 
State Association, which I have been 
connected with during the last thirty 
years. In that length of time I have 
seen many changes in the insurance 
business. The forming of boards, the 
organization of the Middle Department, 
the fixing of rates by schedule and 
judgment rating, the stamp clerk sys- 
tem, the multip!l= agents, broker and 
companies. The greed for business on 
the part of companies, the vicious prac- 
tice of companies forming underwriter 
companies which will in time rise up 
to be a menace to Iccal agents and a 
thorn to prick the companies. I as- 
sisted in organizing the State Associa- 
tion; I saw it flourish and I saw it 
wither, then revive, but the good seed 
sown by it among the agents of the 
State, and in fact the United States, 
for the uplifting of the Fire Insurance 
Agency, and the instilling in the minds 
of local agents those principles of honor 
and good practice. While I feel that 
my active work in the association has 
drawn to a close I must leave to the 
younger agents the work of pushing 
forward the very important work yet 
to be accomplished by the association 
in safe-guarding the business of the 
local agents from the invocation of 
brokers and other vicious evils. My 
wish is that your meeting at Altoona 
may be both beneficial and pleasant.” 


for when judiciously exercised, our in- 
fluence is a mighty one. In any event, 
my argument, I think, here also holds 
good. Upon our own individual effi- 
ciency and obligation to the trust we 
assume in the diversified branches of 
our profession rests our hold upon the 
companies we represent and our power 
as an Association of Fire Underwriters.” 
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When H. E. Paine of Scranton, Pa.: 
came into convention all hands extend- 
ed greetings. 


TWO HUNDRED AND THIRD YEAR 


|| INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
| Western Department: 
When H. H. Putnam came into con- | 171 La Salle Street, Chicago 
vention hall one of the first to greet Pacific Department: 
him was H. E. Paine. The greeting! SANSOME AND SACRAMENTO STREETS 
was most cordial, and very pleasing to} San Francisco, Cal. 


all in attendance, showing that while Agents Wanted at Unrepresented Points 


Of the Old Guard of the Pennsyl- 
vania Association, Frank R. Leib of 
Harrisburg and Col. F. L. Hitchcock of} 
Scranton, were not in attendance on ac- 
count of illness. 




















the Scranton veteran had been quite 
forceful in flaying the National Asso- 
ciation administration, he was broad- 

minded enough not to allow personal- 

ities to enter into the matter. 

Among those present at Altoona RITISH AMERICA 
were Ralph Rawlings, assistant secre- % 
tary, of the Michigan Commercial and 
the following special agents: Col. 5 
Frank K. -atterson, Royal; E. bh. : 

Leyda, Virginia Fire and Marine; 4 INCORPORATED 1833 

A. Hetrick, Royal; S. R. Dibert, Con- Head Office : Toronto Canada 

cordia; Ralph Westbrook, North River; , 

T. J. Trout, Fire Association; Geo. R.| UNITED STATES BRANCH 

Fulton, Royal Exchange; A. Y. Find- 

lay, Camden. January 1, 1913 
LS EEE et $1,746,624.71 

T. C. Metzger, who has been in charge! Surplus in U. 8................. 701,543.82 
of the automobile department of the 
London & Lancashire in Chicago, has HON. GEO. A. COX, President 

W. RB. BROOK, Vice-President 


been appointed special agent in Wis- 
consin under State Agent Hilbert. W. B. MEIKLE, Gen, Manager 
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WORK OF THE PIBLD MAN 


ADDRESS BY ALFRED E. DUNCAN. 





Showing the Peculiar Advantages and 
Opportunities of the Special 
Agent’s Position. 


In a very interesting address deliv- 
ered at the 30th anniversary of the 
Underwriters association of the Middle 
Department, Alfred E. Duncan, presi- 
dent of the Franklin Fire Insurance 
Co. of Philadelphia, told of the advan- 
tages and opportunities of the work of 
the field man. Mr. Duncan gaid: 

“I have been honored by the request 
that I address your Association, the 
subject chosen being a_ particularly 
pleasing one. Many years I have spent 
in the ranks of the field man, and a 
considerable part of my field experi- 
ence and career was spent in the terri- 
tory which is under the jurisdiction and 
careful consideration of your depart- 
ment. 

“It is doubtful whether any organiza- 
tion can have a stronger hold upon any 
man in our business than the Special 
Agents’ Underwriting Organizations, be- 
cause membership is generally at a time 
in a man’s life when his really most im- 
portant work is being done, at least as 
far as preparation is concerned.: Such 
a feeling igs strengthened considerably 
where honors have been conferred 
through the organization, and, as you 
know, I have many such to be thankful 
for, as far as the Underwriters’ Asso- 
ciation of the Middle Department is 
concerned. It was my pleasure—and I 
consider it a great honor, to have acted 
with your Executive Committee for sev- 
eral years, and I have always felt that 
a rather unusual honor was shown me 
in my election as president of your or- 
ganization, particularly considering the 
conditions at the time of the election. 

“I have always been appreciative of 
the efforts of field men’s rating organi- 
zations, and am of the opinion that 
the greatest good to the insurance 
business will come through the jurisdic- 
tion of rates and agency matters by 
the field men. 

Hostility of Local Agents. 

We are having all sorts of trouble 
in the different parts of the United 
States because of unpleasant, and some- 
unreasonable legislation—and I 
am sorry to say that much of it is as- 
sisted by, if not directly aimed at the 


times 


companies by the local agents. There 
is a feeling of disloyalty at present 
shown by local agents toward 
their companies, and in my opinion, 
there is little prospect of this being 
greatly changed unless through the as- 


sistance and solicitation of the Special 
Agents, or field men. 

“Probably much of this condition 
comes through the fact that our strain 
for business has made it difficult of 


management. There is no_ doubt 
to-day that the agent is afraid of the 
assured, and that, generally speak- 


ing, he is in no position to secure proper 
bettering of physical or moral condi- 
tions in a risk—if he is even able to 


discriminate between the good and the 
bad. The agent is afraid of the as- 
sured, and the company is afraid of 


the agent. The two are drifting farther 
apart, and those whose interests should 
be identical are widely separated as to 
methods and ideas of correct manage- 
ment of insurance affairs. 

“Whenever this feeling exists, it 
would, of course, be reasonable and 
politic to take some action to change 
such unfortunate condition of affairs. 
It is difficult, if not impossible, for the 
company officials or managers to dis- 
cuss differences with agents, as the op- 
portunities are not frequent, and the 
separation too great. 

“The field man, however, stands in 
the position of ambassador, and should, 
and does undoubtedly do much toward 
cementing the relationship between the 
principal and the agent, and in explain- 
ing differences. 

“It is quite possible, where the spectal 
agents have some authority regarding 
the underwriting and rating generally 
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of a section, for them to bring about 
desirable changes in the minds of the 
agents, and consequently favorably af- 
fect the business—not only of insurance 
companies, but general business as 
well. Much of the legislation that is 
considered and discussed by local 
agents is dangerous to all classes of 
business. 


“I believe, therefore, in the strength- 
ening of the field men’s organizations, 
and an increase to as great an extent 
as possible, of their powers—that they 
be in a sense the agents of publicity 
of the insurance business. They are 
in a position to largely influence local 
matters, and, after all, localities are 
parts of the whole country, and the 
opinions and laws of a locality are very 
likely to affect, first a State, and then 
the country. 

“Your organization has much to be 
thankful for, not only the responsibili- 
ties you are charged with, but the 
ability you have shown in meeting such 
responsibilities. It must be a matter 
of pride to all field men to read the 
list of famous graduates of field organi- 
zations, but believe you have reason 
for special pride in the success of your 
members. 

Under the Old Order. 

“Insurance was originally arranged 
between the assured and the company, 
direct, and the principal necessity was 
for care in the selection of the as- 
sured and the merchandise or prop- 
erties that were being considered. The 
present condition and success is the 
result of organization. 

“The early business was handled by 
the agent entirely; reports made 
monthly, or sometimes covering at 
longer period, and remittances and 
losses cared for by the local representa- 
tive. 

“T recall talking to one of the 
pioneer general agents, who stated that 
after having arranged for the planting 
of his company in many of the 
western cities, he found it necessary 
to come back to his headquarters to 


prepare proper blanks and supplies 
with which general agents could do 
business. This feature had not oc- 


curred to him before. In fact, as the 
agency business was entirely new, no 
thought had been given to a method of 
either reporting or caring for the busi- 
ness. 

“It is quite probable that the first 
special agent was called into action to 
assist in coliecting unpaid balances. I 
am drawn to 
reason that company managers regard 
the loss of an unpaid balance much 
more seriously than they do the im- 
proper adjustment of a loss or bad 
judgment in underwriting. ‘ 

“However, with the change in condi 
tions came the traveling representative 
of the company, whom we term in a 
broad way, the field man, and who 
travels under many titles, such as spe- 
cial agent, State agent, general agent, 
supervising agent and adjuster. 

“The early field man traveled 
large stretches of territory, and 
panies’ agents were widely scattered 
Business during the earlier period was 
comparatively easy to secure, and the 
statements of the companies show that 


over 


there was a moderate profit in the 
business. 
“The insurance business at present 


can be compared to an army in action, | 


with the commanding generals at the 
headquarters and offices, and the field 
men acting under general instructions, 
but with broad powers and privileges, 
making it possible for them, in many 
cases, to handle difficult and _ im- 
portant matters without reference to 
the home office. 

“I do not consider that the position 
of the field man and his relation to the 
business has reached the ideal state. 
There has been great improvement in 
the organization and handling of all in- 
surance matters by the _ increased 
ability and better methods in the field 
work. The business can be improved 
along the same lines, and it is not | 
entirely impossible to reach something ' 


é ; | 
this conclusion for the 


com- | 


approaching perfection, as far as indi- 


vidual companies is concerned. 
“The field man is not entirely with- 


out troubles. On him depends the 
proper selection of agents, and their 
education, at least in part, and the 


handling of the assured in 
effecting rates and losses. 


matters 


with the local politicians and business 
men, their influence for good or bad 
in matters affecting legislation must 
be very great. My personal observa 
tion would induce me to the belief that 
the influence is generally toward good. 


“It is sometimes difficult to know 
just exactly what the home office 
wants, and it is not always easy to 


determine which is the proper thing to 
do at some given time. The office man 
has rules as to hours and methods, but 
the man in the field must make his 
own rules, and his results must demon- 
strate careful handling of all subjects 
and proper use of his time. 

“It would be a very beautiful condi- 
tion of affairs if a company was so 
organized that its officers, having fixed 


some definite general method to pur- 


sue, could secure from every field man ' 


the full and careful carrying out of the 
plans of the company. 1 appreciate 
that the great difficfilty would be that 
it is not always possible for the officer 
cr manager to keep in close 
field conditions, and 
instructions or requests as to 


touch with 
cons¢ ently his 


details 


cannot always be carried out absolutely. 


“In considering the organization of 
the insurance business, it would seem 


that one of the most important, if not 
ihe most important, part is that of the 
field man. The agent, of course, is the 
gatherer of the premiums and secures 


furnishes 
to carry on 
wo important 
continue to work 
reasonable hope of 
factory results, under present-day con- 
ditions, without the field man, or gs] 
agent, and his influence on the 
business generally as long as the 
system continues 


the business; the company 
the capital and the ability 
the business, but thes 

classes could hardly 


with any Satis- 


cial 
agency 


must be important.” 


As they are | 
the more likely to come into contact | 
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CONDITIONS AT RICHMOND. 





Engineers Report Virginia City in Bad 
Shape With Conflagration Breeders 
and Other Defects. 





Engineers of the National Board of 
Fire Underwriters reporting on the 
conflagration hazard at Richmond, Va.. 
say: 

“In the congested value district con- 
struction is mainly weak, much of the 
district is congested, some of the 
blocks are large, most of the streets 
are narrow, high winds are frequent, 
sprinkler equipments are comparative- 
ly few, there are many conflagration 
breeders, the water supply is inade- 
quate, and though the fire department 
is efficient and fairly strong, fires be- 
yond its control are probable, and 
such fires could easily involve consid- 
erable portions of the district. The 
Broad street mercantile district is of 
similar construction, and likewise sub- 
ject to bad fires, but Broad street is 
wide, blocks are small, the district is 
narrow, and fires should be _ local. 
Manufacturing plants are largely 
sprinklered, not seriously exposed and 
not liable to conflagration. Minor 
mercantile districts are subject to 
local conflagrations, and the residential 
sections, which are largely brick or 
detached frame dwellings with incom- 
bustible roofs, are in little danger of 
spreading fires.” 

The fire fighting facilities of the 
city of Richmond are summarized by 
the engineers of the National Board as 
follows: 

Water Supply—Municipal ownership; 
department in need of more liberal 
financial support. Records incomplete. 
Supply to pumps ample and reliable. 
Pumping equipment in good condition; 
insufficient reserve capacity for high 
service pumping; two stations; build- 
ings non-fireproof and poorly protect- 
ed. Force mains of sufficient capacity, 
but not well gated and cross-connect- 
ed. Reservoirs in good condition and 
have good storage capacities, but are 
at too low an elevation. Standpipe of 
little value except as an _ equalizer. 
Consumption moderately high. Pres-| 
sures poor and seriously reduced un- | 
der fire draft. Distribution system in 
three services, poorly arranged and 
seriously inefficient; main feeders lack 
mutual support and _ gridironing is 
weak. Gate valves in good condition; 
spacing fair. Hydrants of generally 
satisfactory type, except for small | 
sized connections; spacing generally | 
wide. 

Fire Department—Part full paid and} 
part call; supervision satisfactory; | 


financial support only fair. No civil | 
service regulations. Discipline and | 
training mainly good. Fire force} 


fairly strong and strength fairly well 
maintained. Stations mainly well} 
located. Apparatus well distributed, | 
in good condition generally, and fairly 
well supplied with minor equipment 
Good chemical service Engines of 
slightly inadequate total capacity; 
some old, small and unreliable. Inade- 
quate provisions for the handling of 


large streams. Hose regularly and 
satisfactorily tested; supply adequate; 
3-inch hose used in high value dis- 


tricts. Facilities for repair work fair. 
Response to alarms prompt and well 
arranged. Fire methods mainly good; 
some salvage work done. 3i-monthly 
building inspections with good results. 
Records well kept. Substantial im- 
provements since the last report. 
Fire Alarm System—Of combined 
automatic and manual type, normally 
operated automatically. System fairly 
well maintained. Headquarters fire- 
proof, but equipment surrounded by 
combustible material. Most of the 
equipment old, in poor condition and 
inadequate; open local and some open 
alarm circuits used. Batteries im- 
properly mounted. Telephone system 
adequate and well maintained. Regis- 
ters lacking at fire stations. Boxes! 


not successive; many old, without keys! 


Thit sitet tai ens 


and with brush break con- 
tacts; distribution fairly good, but 
maintenance only fair. Boxes incon- 
spicuous. Most of the circuits long 
and overloaded; underground work ex- 
tensive and construction good. Over- 
head construction good, but some cir- 
cuits on poles carrying high potential 
lines. Wiring in buildings good to 
poor. Tests as good as present equip- 
ment and arrangements permit. Maps 
and records — and up-to-date. 


ILLINOIS dies MARSHAL. 


attached, 





Jacob C. Le “Pesky Given Post 
Created by Recent Act—ls a 
Lawyer by Pretession. 


To fill the office of State Fire Mar- 
shal created at the latest session of 
the Illinois Legislature Governor Dunne 
has appointed Jacob C. Le Bosky, of 
Chicago. Mr. Le Bosky is a young 
lawyer who has rather specialized on 


labor union litigation and is widely 
known to the labor leaders of the 
State. 


Under the Illinois law as it now exists 
ihe fire marshal has broad powers, and 
if the official be energetic and capable 
the office can be m&de of great service 
in reducing the fire record of the State 
and in rounding up arsonists. 





General Agent Gordon Dead. 

Joseph H. Gordon, for the past ten 
years home office general agent of the 
Pittsburgh Fire, died at Bemus Point, 
N. Y., on Sunday last. Prior to his 
general agency appointment Mr. Gordon 
was a special agent for the Company, 
his services in which capacity being so 
valuable to the management as to earn 
speedy promotion. 








Lloyd’s Underwriter Bankrupt. 





Reginald Drury Hodgson, a member 
of Lloyd’s, London, was declared insol- 
vent by the court, his deposit of £5,000 
with the Lloyd’s group having been all 
used up in losses. 
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OVER-INSURANCE. 





Citing Some Things That Make Arson 
One of the Safest Crimes 
to Commit. 





The press found a mare’s nest in the 
justifiable attack mada by Commis- 
sioner Johnson of New York on arson- 
ites and over-insurers, and while the 
points made against us on over-insur- 
ance are well taken, the Commissioner 
and the writers on that sore, to us, 
subject, can find a big field if they will 
follow up the property owners who de- 
liberately over-insure to make money, 
criticize the laws that enable them 
to make money on arson, and the 
courts and juries that assist them in 
collecting more than their losses. 

The valued policy laws of non-com- 
mercial states fix a big premium on 
swindling. 

The advocate of the valued policy law 
must know that it is impossible for the 
ordinary man who is not a builder to 
ascertain the cost of a building from 
sources other than from the owner; 
that ‘in the non-valued policy law states 
the method of submitting a loss to ap- 
praisement, the insured selecting one 
appraiser, the insurer selecting another, 
and the two so selected choosing an 
umpire, the award of either two, duly 
sworn to, being the amount of the loss, 
is as fair as any agreement can be 
made. Ag building policies are written 
for one to five years, it is not possible 
for any man to foretell the cost of 
material or of labor to replace, or the 
value of the to-be-replaced building 
five years in advance. 

When plans and specifications for 
bids are submitted in an architect’s 
office for a building, the ‘tbidders often 
vary twenty-five per cent. on ordinary 
frame buildings, and as experts, with 
all information at hand, vary that much, 
the lawmaker who says that the non- 
expert must fix values five years in 
advance, and the court that says the 
company took the premium and should 
pay the sum called for, regardless of 
the amount of the loss, are pals éf the 
arsonites in robbing the community. 

The trader who secures $10,000 insur- 
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ance on a $15,000 stock, runs the stock 
down -to $5,000, and has a fire that 
burns his stock and his books, can zo 
into Court and on his memory collect 
$10,000, is another over-insurance, jaw. 
assisted arsonite. 

The layman writer on arson loss js 
correct, but does not go far enough. 

The actual number of arsonites in 
proportion to loss by arson is small. 

That an arsonite will destroy a $50,- 
000 block to realize on a $500 or $1,000 
policy is a common experience, and 
while the arson loss is large, the arson- 
ite policy is liable to be small. 

Arson is the safest crime in the cal- 
endar to commit, the chances of be- 
ing detected are small, and the chances 
of being assisted to collect are certain. 
—Firemen’s Fund Record. 





AUTOMOBILE ORGANIZATION. 





Committee in Charge of Plans for 
Formation of Chicago Board of 
Automobile Underwriters 





The Chicago automobile insurance 
interests have appointed a committee 
made up of A. T. Graham, Fred H. 
Moore and A, F. Shaw to prepare a 
constitution and by-laws for the per 
manent organization which is to take 
the place of the tentative organization 
which has been in charge for some 
time. 

It is probable that it will be called 
the Automobile Underwriters’ Board of 
Cook County. The Eastern conference 
rates are practically in effect in Cook 
County, except that London Lloyd's 
has a differential of 5 per cent. on col- 
lisions sustained and property damaged. 





Prominent Reading Agent Dead. 





Major S. E. Ancona, for many years 
a leading insurance agent of Reading, 
Pa., died at his late home several days 
ago. Major Ancona was the organizer 
of the Reading Fire, and served as its 
secretary during the entire career of 
the Company. He was otherwise prom- 
inent in the commercial life of his 
home city, and was justly regarded as 
one of Reading’s most useful citizens. 
Mr. Ancona is survived by five children, 


|}one of whom, Thomas C. is a special 
| agent for Logue Brothers and Company 


of Pittsburgh. 





TEXAS LAWS. 





Possibility That Obnoxious Measures 
May Be Modified at Special 
Session of Legislature. 





Among other matters to be taken up 
at the special session of the Texas 
Legislature, which began on the first 
inst., are the new insurance laws, sev 
eral of which are highly objectionable 
to the people of the State in their pres- 





| ent form. 








The authorities seem dis- 
posed to be reasonable in the matter, 
}and the modification of the statutes 
| will likely come about. 





MUNICIPAL INSURANCE FUND. 





Baltimore to Try the Dangerous 
Experiment of Assuming Its 
Own Fire Risks. 





Notwithstanding the experience it has 
| had with fires, Baltimore proposes the 
|experiment of assuming its own muni- 
cipal hazard. The plan is to pay $19,- 
| 000 a year into a sinking fund, until 
| $250,000 shall have been secured, which 
latter sum it is figured will be sufficient 
to pay whatever fire loss might be sus- 
tained upon any of the municipal build- 
ings. 





Horace W. Boyd, State agent for the 
Royal Insurance Co. of Indiana, will 
cover Michigan, also succeeding W. E. 
Hott, who has resigned to take up in- 
dependent adjusting. 





Cliff G. Key, in the southern depart- 
ment of the British America and the 
Western Assurance, has been appointed 
special agent for the Southern Alabama 
for the L, & L. & G, 
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CASUALTY AND 


SURETY HAPPENINGS 





—_—_ 


WILL START ALL OVER AGAIN 


DRAFT NEW COMPENSATION ACT. 
Pennsylvania Senate Resolves to Ap- 
point Another Commission to Draft 
New Measure. 











The Pennsylvania Senate has adopted 
a resolution providing for the appoint- 
ment of a commission of three Senators 
to draft a new workmen’s compensation 
act -" present it to the Legislature 
of 1915, though the’ resolution calling 
for < “report from the commission by 


December 1 of this year is so worded 
as to make the report available for an 
extra session if one should be con- 
sidered feasible. The resolution as 


presented by Senator Sheatz of- Phila- 
delphia was as follows: 

“Whereas, The principle of a work- 
man’s compensation act in case of in- 
jury to an employe, or, in case of 
death, proper compensation to his de 
pendents, is universally admitted to be 
right; and, 

“Whereas, The time is at hand when 
the American workingmen and their 
dependents must have a more positive 
expectancy in case of injury or death, 
when caused during employment; and, 

“Whereas, Just and workable laws 
have been enacted in various countries 
of Europe and in several States of our 
Union; and, 

“Whereas, Bill No. 399 of the Gen- 
eral Assembly of 1913 was drawn to 
meet the exigency of this proposition, 
but on account of serious diverse 
opinions upon the beneficial scope to 
all workingmen of the measure as 
drawn, the administration of the act, 


and the subsequent amendments, which 
weakened the measure to such an 
extent as to make it unacceptable to 


the workingmen of Pennsylvania; 
therefore, be it 

“Resolved, That the president pro 
tempore of the Senate be and is here- 
by authorized to appoint three Senators, 
who shall at the earliest time possible 


concentrate their efforts in the draft- 
ing of a measure along the lines of 
certain well established workmen’s 
compensation laws now in successful 
and satisfactory operation. 


“This commission of three Senators 
appointed by the president pro tempore 


of the Senate shall receive no compen- 
sation for their services. Their ex- 
penses, however, shall be paid, also the 


expenses for all typewriting in the 
construction of the bill. Such expenses 
to be paid out of the contingent fund 
provided in the General Appropriation 
bill upon warrants drawn to the order 
of such Senator as the Commission 
may designate as their chairman; pro- 
vided, however, that vouchers must be 
filed with the Auditor General covering 
such expenses. It is contemplated by 
this resolution that the three Senators 
selected to carry into effect the work 
cf drafting a workmen’s compensation 
act will complete their task on or by 
December 1, 1913.” 





BUFFALO ELEVATOR LOSS HEAVY. 


Ocean Accident on Risk With Employ- 
ers Liability and Workmen’s 
Collective Policies. 

The Ocean Accident & Guarantee 
Corporation carried the employers’ lia- 
bility risk of the Husted Milling Com- 


pany of Buffalo, whose grain elevator 
Was blown up by dust explosion last 
week. The Ocean’s policy was for a 


$10,000 limit, but it also had a work- 
men’s collective policy for $10,000 
limit, making a total of $20,000. While 


the Ocean’s employers’ liability policy 
is limited to $10,000 for any one dis- 


aster, the Ocean will under the terms 
of the policy be called upon to defend 
all suits brought against the assured 
because of injuries due to the disaster. 
Under this condition the Ocean will 
probably have to stand the cost of de- 
fending some twenty-five suits in addi- 
tion to paying the limit of the policy 


in the settlement of judgments result- 
ing from such suits. 
The damages collected from the 


assured as a result of personal in- 
juries caused by the disaster will con- 
siderably exceed the Ocean’s limit, it 
it thought, so that a considerable por- 
tion of the loss will fall upon the as 
sured. This case will make a strong 
argument for a reasonable workmen’s 
compensation bill, as under such a law 
this disaster would have been taken 
care of entirely as regards personal in- 
jury claims by the insurance company, 








and, as the law would fix the amount! 


recoverable in each instance, there 


would be no suits to pay the costs of 


defending. 





WISCONSIN’S COMPENSATION ACT. 





New Law Will go Into Effect Septem- 
ber 1—Compulsory Insurance 
Unless Formally Exempt. 





The workmen’s compensation law 
which goes into effect in Wisconsin 
September 1, provides that every em- 


ployer of four or more persons will be 
subject to the provisions of the act 
unless he specifically elects otherwise. 
The benefits to injured employes or 
their dependents remain almost un- 
changed, the chief exceptions being in 
the case of workmen permanently dis- 
abled, in which event the compensation 
is extended six years from the date of 
the injury. 

-Following the lead of a score of 
States, the new act abrogates the de- 
fense of contributory negligence. The 
act of 1911 abolished only the two de- 
fenses of assumption of risk and neg- 
ligence of a fellow servant. The pro- 
vision under which employers auto- 
matically will come under the law un- 
less they elect to the contrary will af- 


fect approximately 2,000 employers in 
the State, 1,500 employers having al- 
ready come under the law. The new 


act contains provisions of considerable 
importance to contractors, 
made liable for injuries to employes of 
sub-contractors. Special provision is 
made, however, for the contractor to 
protect 
section requires 





who are | 


himself against losses. A new | 
all employers to carry | 


insurance unless exempted by the In-| 


dustrial Commission. 


MUTUAL BANK DEPOSIT PLAN. 
Wisconsin Bankers to Form Organiza- 
tion to Forestall Pending Legis- 
lation on Matter. 








Preliminary steps toward the organi- 
zation of the Mutual Insurance of Bank 
Deposits Company to forestall pro- 
vosed legislation for State guarantee on 
bank deposits were taken by the Wis- 
consin State Bankers’ Association when 
a resolution providing for the appoint- 
ment of a committee of five to begin 
‘his work was carried with only four 
lissenting votes. Under the resolution 
the company will take as members only 
banks that pay more than 3 per cent. 
»n deposits. The argument was present- 
ed that banks which pay more, as a 
rule, are driven to do so by competition. 
The organization of the company is 
taken up at this time to safeguard the 
banks as well as the depositors. Re- 
ygardless of whether banks are members 
of the Bankers Association, they may 
join the company. The first step to- 
ward the organization of the Burglary 
Mutual Casualty Company was taken 
with the appointment of a committee 
to make the preliminary “survey.” 
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YOUR 
CLIENTS 
WANT THE 


ORGANIZED, 1890 


Phone: John 24 


“F. & D.” GUARANTEE i133 


Fidelity and Surety, Accident and Health, 
WE WRITE Burglary, Plate Glass, Liability, Auto’ 


Total Assets 
$8,615,533.41 
HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, OE MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 
NEW YORK CASUALTY OFFICE, Ay William Street 


ING US? 


Surplus to Policy-holders 
$4,837,505.91 





NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: Rector 2000 








TRUSTEES : 


C. H. FRANKLIN, U.S. Mgr. and Attorney 


LIABILITY— 
Employers General 
Public Landlords 
Teams Elevator 


THE FRANKFORT GENERAL 
INSURANCE CO. 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 
United States Department, 123-133 William St., 


Be “HARD DELAFIELD, Pres. of National Park Bank 
cRNST THALMANN, of Ladenburg, Thalmann & Co. 
STUYVESA VT FisH, 52 W!l Street, New York 


INSURANCES TRANSACTED 


Vessel Owners 
Contingent 
Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


1865— 


New York, N. Y. 


JNO. M. SMITH, Sec. U. 8. Branch 


Burglary 
Workmen's Collective 
Individual Accident & Health 








C. A. CRAIG, President 


Industrial, 


W, R. WILLS, Vice-P res. 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 








support by the 
clean record. 
New Jersey. 


Equitable Accident Company. 


Best monthly contract on the market. 
Company that works with you. 
District Managers and local agents wanted in 


WM. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 


Most loyal Home Office 


Twenty-one years’ 








Be a “Bond Man.” 


are the right man. 


Home Office: 





WE ISSUE SURETY BONDS 


You can increase your income by soliciting surety bonds. 
pag representatives in all uncovered territory and will make you a desirable proposition if you 
Write for our Prospectus. 


Che Title Guaranty and Surety Company 


SCRANTON, 
Capital and Surplus OVER ONE AND ONE-HALF MILLIONS 


We want 


PENNA. 








RESIGNS THE PRESIDENCY. 
To Give New Owners of Pacific Coast 
Casualty Free Hand, E. G. 
Green Quits. 


In order to give the interests that a 


short time ago purchased the control- 
ling interest in the Pacific Coast Casu- 
alty Company of San Francisco, a free 


hand in carrying out their program, E. 
G. Green has resigned as president of 
the company, an office he has held con- 
tinuously since the formation of the 
institution eleven years ago. Pending 
the election of a successor to Mr. 
Green the duties of the president will 
be performed by George W. Turner, 
chairman of the executive committee. 

Mr. Green is known to casualty un- 
derwriters on both the Pacific and At- 
lantic coasts, by whom he is regarded 
as a man of both energy and versatility. 
Under his administration the Pacific 
Coast Casualty has prospered and seems 
well intrenched in its particular terri- 
tory. 








of -, Seas TENNESSEE 








NEW PLATE GLASS RATES. 
Some Important Changes Expected to 
be Promulgated by Association 
About September 1. 





rates for Manhattan under 
the Plate Glass Under 
will be ready by 


The new 
preparation by 
writers Association 
September 1 according to the report 
of the committee which has the plan 
in hand. These rates are based upon 
actual experience of the past three 
years and will make important 
changes in some classes. 
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ON'T BE: ALLOWED 10 SLBEP 


EMMET KEEPS AT IT. 





SUPT. 


Determined to Follow Up Action on 
Liability Situation—Wants Matter 
Before Directors. 


Superintendent of Insurance William 
T. Emmet has shown very clearly that 
he does not propose to let the matter 

liability underwriting 
formally set the 


ef reform in 
sleep, having 
subject before the companies in his re- 
cent letter. Friday he sent out 
another letter requesting that the mat- 
ters touched upon in his letter be 
brought before the board of directors 
of each company and that he be advised 
of what action the board takes on the 


whole 


Last 


matter. 

The attitude of Superintendent Emmet 
is generally commended and welcomed. 
Most of the companies have been de- 
sirous of bringing about reforms in con- 
nection with the liability business, but 
some few outside companies have made 
such a step difficult because they would 
not recognize uniform practice. Wich 
the matter in the hands of the Insur- 
ance Department the situation would be 
quite different and all would be com- 
pelled to compete on the same basis. 

The letter of Superintendent Emmet 
was as follows: 

“June 27, 1915. 

“Dear Sir.—Supplementing depart- 
ment letter of the 20th inst., regarding 
liability rates and commissions, I 
would request that such communication 
be brought before your board of direct- 
ors at its next meeting, and that the 
department be advised as to the action 
taken thereon. 

“May I request an acknowledgment 
of this letter. 

“Respectfully yours, 
“Ww. T. BMMET, 
“Superintendent.” 


ADJUSTS TENNESSEE TROUBLE. 





Aetna Accident to Offer Complete 
Coverage in Conjunction With 
Its Subsidiary. 





The difficulties which the Aetna Ac- 
cident and Liability Co. had with In- 
surance Commissioner Taylor, in con- 
nection with its combination policy for 
automobile coverage, causing the com- 
missioner to revoke the authority of 
the company, have been adjusted. 

The Automobile Insurance Company 
of Hartford, a subsidiary company ol 
the Aetna Accident & Liability Com- 
pany, has applied for admission into 


that State, and will afford protection 
on the risks covered under the com- 
bination policy which the department 
now prohibits Commissioner Taylor 


has advised the company that it mus 
qualify for both accident and fire insur- 
ance, which requirement it is presumed 
will be complied with The present 
agency force for the Aetna Accident & 
Liability Company anticipates the plant- 
ing of the Automobile Insurance Com- 
pany of Hartford, in their offices. 





Ilinois Liability Mutual, 


The Illinois Insurance. Department 
has licensed the Illinois Manufacturers 
Casualty Association to furnish employ- 
ers liability and public liability to mem- 
bers of the Illinois Manufacturing As- 
sociation. The Employers Insurance 
Bureau, Inc., acts as attorney at a com- 
pensation of fi cent. of 
the premiums not including taxes, legal 
xpenses and accident prevention cost. 


twenty-five per 


With Massachusetts 
Bonding. 


G. S. Forbes 

The Massachusetts Bonding & Insur 
ance Company of Boston has appointed 
George §S stant manager of 
the personal aecident and health depart- 
New York office. Mr. 


Forbes ass 


ment at the 


Forbes was secretary to the late Presi- 
dent Seward of the Fidelity & Casualty 





juster of that company in its accident 
and health department. 





ACCIDENTS AT HOME NUMEROUS. 


Statistics of The Travelers Shows 
$338,000 Paid in Benefits on 
Home Accidents. 

The fact that one does not have to 
travel or be engaged in a hazardous 
occupation to need the protection of 
accident insurance is demonstrated 
every day, but few realize the great 
number of accidents that occur right 
in the shelter of the home. The Trav- 
elers Insurance Co. of Hartford, has 
prepared statistics of the number of 
claims paid during 1912 on account of 
home accidents and the result is strik- 
ingly set forth in the following table 
giving the cause, number of claims and 

amount paid: 





No. Amount 


Burned to death..... 5 $46,500.00 
Burned while cooking, 
WS race espe ea kiess 144 23,542.83 


Injured working 
around barn, ete.... 328 
Falls on 


22,271.36 
40,866.29 


Cutting toe, finger 

DE Seaton teseens 49 2,777.06 | 
EES ns Se ee 65 5,797.83 
Slipped in ‘bath tub.. 67 8,032.44 
Slipped on rugs, floor, | 

I ES OA 162 29,497.76 
Fall from chairs 

COMOE, StE... kicc cess 100 16,546.78 
Run into beds, doors, 

OO Vininanke exces 129 6,145.81 
Cut on bottles, sharp 

instruments ....... 286 9,762.71 
Slips on lawn, etc.... 85 4,716.33 
Falls from ladders... 69 7,548.33 
Foreign particles in 

nes ee ee $2 20,618.42 
Hit by falling objects 74 2,638.22 


Getting in and out of 
Pee ee 17 

Poisoned or infected. 147 

Finger caught in door, 


8,493.81 
19,511.49 


MO. Sis-b.c aueaie si aaren 82 2,662.34 

Stepped on sharp in- 
struments ........ 92 3,009.28 
RE oc eran erp wr tik 19 2,365.00 
Pet animal bites, etc. 30 1,621.07 

Carrying children—fin- 
i a ae 15 1,330.00 

Lifting and moving 
oe er 97 5,682.25 
Miscellaneous ....... 116 $6,129.80 
Total .......2,630 $338,067.21 


Accidents to Pedestrians. 


The Travelers Insurance Co. has also 
prepared the following table of acci- 
dents to pedestrians: 


$22,338.72 


) 2 650.60 


Struck by auto 
Struck by team 
Struck by bicycle and 


No. Amount 
8 
» 


motorcycle ....... 29 2,747.77 
Struck by train and 

street car ...... he 28 21,879.50 
Struck by falling ob- 

Te ne 160 10,919.07 
Bitten by dog........ 38 1,646.50 
Slipped on ice or wet 

pavement ......... ¢82 63,375.09 
Foreign particle in 

ON ica athe pace ae 82 2,828.66 
Falls caused by uneven 

ground and curbing 549 32,328.20 
Stepped on nail, glass, 

Re re Pee 105 3,193.59 
Stepped on by horse. 21 984.77 
Fell over object on 

a re 237 14,539.37 
Collisions with another 

pedestrian et OEY 16 732.91 
Collisions with inani- 

mate objects ...... 71 , 067.02 
Miscellaneous acci- 

NE a ee ae 256 33,306.41 

Total ..2,486 $216,538.09 

S. Y. Tupper has been re-elecied 


hairman of the executive committee of 

the South Eastern Underwriters Asso- 
ciation, with W. R. Prescott as vice- 
chairman. The midsummer meeting 
will be held at Asheville, N. C. 


July 3, 1913. 








$300,000 


General Offices: 





FORT WORTH, TEXAS 


C. D. HILL, V.-P. and Genl. Mgr. 


Surplus 
$300,000 








WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - NEW YORK 


Pacific Mutual Life Insurance Company 
For New Tersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business—All Branches 





AUSTIN F. HANCOCK 
Vice-President 


DANIEL T. 


WILLIAM G. WHILDEN, President 


Vice-Pre 


M. A. DINNEEN, Treasurer 


WALDEN 
sident 


GEORGE BERRY 
Vice-President 








92 Liberty Street, 
Annual Statement, 


Steam-Boiler Insurance; Fiy-Wheel Insurance. 


The Fidelity and Casualty Company of New York 


ee pe ee ee .... $11,148,389.89 
Se eee re Sr 7,867, 105.85 
oO Re ret a ae 1,000,000.00 
Surplus over all Liabilities... .. 2,281,284.04 
Losses paid to December 31,1912 40,596,818.01 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 


Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and Theft Insurance; Plate Glass Insurance; Liability Insurance—Employers’, Public, Teams 
Personal Injury and Personal Damage), Automobile (Personal Injury, Property Damage and 
Collision), Physicians’, Druggists’, Owners’ and Landlords’, Elevator, Workmen’s Compensation 


New York, N. Y. 
December 31, 1912 








Insurance 


Capital & Surplus . 


Vice-President M. 








Southwestern Casualty 
SAN ANTONIO, TEXAS 


President, HOMER EADS 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


Company 


$290,000.00 


T. COGLEY 











We believe that indus- 

Opportunities trial or monthly premi- 
in the um accident and health 
Field. insurance offers a broad- 

er field for the salesman 

than any other branch of the insurance 
business. It is a form of protection that 
appeals to and is a real necessity with 
the greatest number of people. An 


agent with this line is not limited to 
any particular class or condition. of 
men. Every person whose time fur- 


nishes an income for living is avail- 
able material to interest in income in- 
surance, from the business and profes- 
sional man, who appreciates the advan- 
tage of paying for his protection in 
small payments, to the humblest labor- 
er with whom any other plan would be 
a burden, 

One of our largest agencies has 
imong its policyholders the state man- 
ager of one of the big life insurance 
companies. He calls at the office reg- 
ularly each month to pay his premium. 
This fact is mentioned because it em- 
rhasizes two points. That man—a 
practical insurance man-—recognizes 
the value of a Standard policy because 
he knows the standing of the company 
pack of it; also it shows that as a big 
business man he appreciates the con- 





venience and advantage of a compara- 
tively small premium. Many business 
men, while enjoying large incomes, fre- 
quently are short on ready money. 

4 short time ago a life insurance 
solicitor sought an appointment from 
us because in his work he had a great 
number of calls for accident and health 
insurance. He asked if the competition 
was keen and was cited to personal ex- 
periences of the writer—quite common, 
too—who in soliciting right here in our 
own town has found persons who had 
never heard of the plan—this in Detroit, 
which is considered one of the big cen- 
ters of the accident and health insur- 
ance business. 

It is authoritatively stated that there 
are only one out of every five or six 
insurable risks who are carrying disa- 
bility insurance in good companies. We 
believe the proportion is even less, and 
while millions of dollars has been paid 
in benefits and thousands of persons 
can certify to the value of this form of 
protection, the field has hardly been 
touched. Accident and health insurance 


has become one of the great necessi- 
ties of life, and there are abundant 
opportunities in the field for the 


wide-awake agent.—Standard Accident 


Record, 
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SPECIAL TALKS WITH LOCAL AGENTS 





Not every agent 
Meaning of Non- fully appreciates 
Forfeitable the purpose and 
Clause vital importance of 
the clause of an 
accident policy known as the non- 
forteitable or pro rata clause. We all 
understand in a general way that the 
pusiness of accident insurance depends 
upon a correct determination of hazard 
and that the risk of accident varies 
materially in different occupations. It 
reguires no argument to demonstrate 
that a bank clerk is in less danger of 
casualty or mishap than a railroad 
switchman and that it is necessary for 
an accident company to charge the 
switchman more premium than the 
clerk. This fundamental proposition 
was sO apparent to the pioneers in the 
ess that the earlier forms of 
es provided that in the event the 
insured should change his occupation 
his insurance should be forfeited. 
Notwithstanding the somewhat prev- 
alent modern belief to the contrary, 
the law is founded upon good sense 
and the common experience of man- 
kind. Many of its basic principles have 
d expression in what are known 






foul 

as legal maxims. One of the most gen- 
era recognized of these is “The law 
abhors a_ forfeiture.” A contractual 
provision whereby. in the event the 


ins i for any reason changes his 
oc ition, his policy becomes void, is 
obviously unfair and contrary to the 
ple of square dealing enunciated 


in maxim above referred to. Recog- 
i his fact, the accident companies 
cast about to find some means where- 
by 1ey might be protected in the 


eve of increased hazard due to a 
cl e in occupation and the insured 
! also receive an adequate consid- 
er mn for premium paid. The non- 
for able clause was thereupon de- 
vis as a means for accomplishing 
hi urpose. As its name implies it 
is ignated to prevent a forfeiture, 

create one. By its automatic 
( ion the insured under all circum- 
sti s receives exactly what he pays 

) more, no less. 


ugh vast expenditures of time 
and money the companies have com- 
piled extensive and detailed statistics 
by the aid of which they are able to 
de mine with approximate accuracy 


the precise hazard incident to each of 
n thousand occupations, and to dif- 
ferentiate with a considerable degree 
of exactitude and nicety between the 


risk inherent in occupations which 
would ordinarily be considered as 
equally dangerous. By this means 


they are able to grade and fix their 
premiums to correspond with the haz- 


Enough has been said to indicate 
that it is imperatively necessary for 
the company to be fully advised as to 
the exact occupation of each appli- 
cant. Many agents fail to appreciate 
this fact and do not thoroughly under- 


stand why the company must insist 
up receiving this information. It 
often happens that an agent cannot 


see why the company should consider 
one occupation as more hazardous than 
another or why, for instance, it should 
charge more premium to a “barber” 
than to a “barber shop proprietor, not 
working.” He should bear in mind, 
however, that the companies’ rates and 
classifications are based upon actual 
experience which is a far better cri- 
terion than the opinion of the individual 
agent In the keen competition for 
business, the agent naturally desires 
to give to the applicant the best 
Classificaton possible and sometimes, 
hot entirely appreciating the import- 
ance of an absolutely accurate classifi- 
cation, he is inclined to ignore dis- 
tinctions which, to him perhaps, seem 
hair-splitting and technical. 


It is far better in the long run for 
all parties concerned if the occupation 
of the applicant is correctly stated to 
the minutest detail. In the last 


analysis this is the only method where- 
by the agent can cbtain the confidence 
of his policyholder which is palpably 
one of the essential requisites to per- 
manent success. The purpose of this 
article is to emphasize this proposition 


and we believe that if it is once 
thoroughly and generally recognized 
by our agents, much dissatisfaction 


and consequent loss of business can be 
done away with. The average man is 
desirous of securing what he believes 
to be a square deal and is perfectly 
satisfied if he gets it. The misunder- 
standings which sometimes grow out 
of the adjustment of claims under the 
non-forfeiture clause can be practically 
obviated if the agent, at the time he 
secures the application, explains to the 
ipplicant its purpose and _ operation 
and sees to it that the occupation is 
stated fully and correctly.—Continental 
Agents Record. 
o 2 . 


There is a story of the 


Preparation head of one of Amer- 
Made Him _ica’s great manufactur- 
Successful ing industries that is 


so applicable to our 
business that we believe it is well 
worth repeating. In the earlier days 
of the business he was manager of 
sales himself, and one day noticed that 
a certain salesman of his little body 
of travelers, whose record’ had _ re- 
mained zero for a long time, suddenly 
took a most wonderful jump to the 
high man on the list. 

This remarkable showing so impress- 
ed our friend that he called his man 
in to learn the real reason. The sales- 
man explained it in this way: “I knew 
enough selling arguments to make a 
sale, but in the confusion that attend- 
ed a call I would forget to use about 
half of them. I also learned that what 
made the most impression at one place 
made little or none at another and 
that I could always think of a lot of 
things that might hive appealed after 
1 had been turnea down and left the 
prospect. I couldn’t tell in advance 
just what reasons would appeal in each 
individual case, s- I went home and 
wrote down my s 'ing reasons and 
committted them to .emory. Then I 
began to make s1' s. I was telling 
one-half of my story to a man on one 
side of the street and the rest of it 
to another around the corner. 

This story is not intended to pres- 
ent the wisdom of making a parrot 
canvass, but it does illustrate the wis- 
dom of taking pains in preparation be- 
fore the actual point of contact is 
reached. A case is not necessarily won 
or lost in court. It is won or lost by 
the preparation or lack of it before the 
trial. A sale is not made or lost in 
the presence of the prospective buyer 
at the point of contact: it is made or 
lost by the preparation or lack of it 
before that point is reached.—Standard 
Accident Bulletin. 

. s a 


At times reference is made by 
An our representatives to the 
competition in their field and 

Field the fact that several other 

companies are actively repre- 
sented there, which makes it a little 
more difficult to secure results than 
might otherwise be the case. If this be 
so, why not broaden your field by open- 
ing up a new line and opportunity in 
making a special drive for a line of 
women’s risks in your territory? The 
“National of Detroit” is the one Com- 
pany in the field that has never placed 
a handicap on the securing of these 
applications, or required additional pre- 
mium on this business. 

Some of our representatives tell us 
that the women’s policies they now 
have on their books show a small lapse 
ratio, are the least trouble to handle, 
and taken from every standpoint are 
the most satisfactory business they 
have. 

Why not get this women’s business! 


THE EASTERN UNDERWRITER 


in larger volume? It can be had and it 
is simply a question of making the 
ffort and directing your energies that 
way. 

The number of employed women in 
this country is increasing every month 
by leaps and bounds, and the insurance 
man who fails to take advantage of this 
‘n his field is missing a good thing. 
very argument for Health and <Acci- 
lent Insurance for men appeals just as 
orcibly to women wage earners. They 
are just as dependent on their income, 
ind many times have parents, brothers 
and sisters at home to whom their pay 
envelope, be it great or small, means 
verything. They can readily be brought 
to realize the chances they are taking 
vithout this protection to fall back on 
in case of misfortune, and if anything, 
ire more thoughtful in matters of this 
kind as a rule than men, who are so in- 
clined to say, “Oh well, I'll have to take 
1 chance.” 

It is true that in some cases the 
wages paid women are not large, but 
that does not remove the necessity for 
the protection, and even makes it that 
much more imperative. If the income 
is small, make the policy accordingly. 


Look over your field carefully and 


see the factory girls, stenographers, 
cashiers, office-clerks, book-keepers, 
milliners (not at home), clerks it 


stores, and just a world of this bus 
ness to be had if you will but go after 

Then you have the “Housew 
contract too, for the risks of women 


1 
vho are emploved at home, reg: 





j 
ess 


the question of income 





‘asualty Co. 


Admitted Embezzlement of $53,000 


Admitting the embezzlement of $5 
000 from the Chicago, Te Haut 
Southeastern Railroad Company 
which he was formerly treasure! I 
ward F. Young, Chicago 

1 was sentenced to s € on or 
o te years he er é 








of Sew York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 











GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 
a Specialty 
_x-» References on Application siete 


Sulte 720-29 So. LaSalle St. Chicago, Ill 


FELEPHONES: Randolph 6816 and 6817 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





o 








DISTRICT 


> 


Pennsylvania and 


Majestic Building - ° 


The NATIONAL of Detroit 
» 2 


ACCIDENT AND HEALTH INSURANCE 


Salaried Positions and big future in cities in New Y 
capable of managi 


ing .n i 4 


Address: National Casualty Company 


PIONEER IN 


MANAGERS WANTED 


New lersey for producer a me 


nm it <tr le 


Detroit, Mich. 








INSURANCE CO. 


Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 


METROPOLITAN CASUALTY 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


FEATEAGtAtcromxr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


8. WM. BURTON, Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 


OF NEW YORK 


ALONZO G. BROOKS, Aas’t Sax 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON. 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 
Resident Manager 
55S JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 























THE E ASTERN badehiunienes tthe 








July 3, 1913, 











The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. Chartered 185 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwesiern 


policies are easiest to sell and stay longest in force. 


Purely Mutual 


1912 Largest Year in History of Company 





it will pay you to investigate the reasons 


Write to 


icschihs Maibsibien | H. F. NORRIS, Supt.of Agencies | 








Largest Dividends 
Lowest Cost 
Best Policy 


Corporation Insurance 





MILWAUKEE, WIS. 
Partnership Insurance 












4 Accident 


iS “ 7 Disability 
ee Plate Glass 


Liability 
Fidelity and 


Surety Bonds 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 


We Have Found The Ideal 


YOU SHOULD SEE A SAMPLE 





Our 20 Pay Life Special Cash Payment Policy 


Just at this time there are several 
good openings in Pennsylvania 





Write For Direct Agency Agreement 


Security Life Insurance Company 
of America 


W. 0. JOHNSON, President The Rookery, Chicago 














Net Surplus and Capital - - $509,061.57 
Income 1910 - - - 1,151,826.28 
WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 
Best Policies. Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 














A Distributed Influence 








The FIRST NATIONAL FIRE INSURANCE 
COMPANY OF WASHINGTON, D. C., is literally “in 
the hands of its friends.” These friends are more than 
2,000 in number, residing in each of the 48 States. 
This army of friends is made up of the Company’s 
stockholders—substantial business men who have sub- 
scribed to the FIRST NATIONAL’S two millions of 
capital and surplus. Many of them are also loyal 
buyers of the Company’s policies. 


If the First National is not among the Companies 
you represent, both you and we should know why. 


This can be easily determined by correspondence. 


Write us 


First NATIONAL FIRE 
INSURANCE COMPANY 


OF THE UNITED STATES 


Home Office WASHINGTON, D. C. 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—For— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY ” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the —— 
Price $2.00 per 100; $1.25 per 


“A STORY OF TWO PYRAMIDS ” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; 31 00 tor 50 


The above pamphlets are productions of articles appearmg 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are ayents. 

Sauples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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